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GOODYEAR DIVERSIFICATION AT WORK 


Vinvl records on the turntables ippealing colors 


dertoot \ pertect combination: t 


of countless uses for vinyl in 
ot this world for teenagers and then prerre nts 


me and industry. Vinvl flooring is only one of out 


CGoodvear Vinvl—the world’s most caretree Hoorins ih ind Flooring Division's numerous products 
is notable tor long | he Division is just one in Goodvear'’s vast network 
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rubber flooring hh range obs urn \] ‘ products iround the world 
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1,600,000 Bell Telephone Share Owners 


Most are small share owners. Women are the largest group. 


More than 250,000 are Bell telephone employees. 
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other people have an important, 
benchcial interest through the hold 
their insurance companic 
pension tunds, investment com 
panies, union wings banks, et 


t } no 1) 


iob ] ed livin 


itional tre 


Lhe total of direct and indirect 
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I. share owners, and the long as 


\-T.& T. bonds, are the 
il foundation of our ability 
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HOOKER 


CHEMICALS 
ig Oe ee 


CORPORATION 
1958 


HOOKER CHEMICAL 


REPORTS FOR 


ACHIEVEMENTS FOR A GROWING FUTURE 
Expansion and Diversification in the U.S. 


with Shea Chemical Corporation enlarges Hooker's base 


Consolidation Company, with new plant about to begin operations 


New Chemicals and Plastics—introduced 


during the year provide additional penetration 


suc cessfully 


in phosphorus chemicals—expansions elsewhere. 


into 
In Canada First full Hooker 
Chemicals Limited, North Vancouver, B.C., Canada’s 
only chlorine-caustic soda plant west of the Rockies. 


year of operation for growing markets. 


Hooker Research Center 
most advanced design, to be occupied in early 


$3,500,000 laboratory of the 
1959, 
Entry into Chemicals for Rocket and Missile Propellants 

Through HEF, Inc., jointly owned with Foote Mineral 


planned for expansion as needed—our investment in the 


future 


HIGHLIGHT REVIEW 
Combining Hooker and Shea Fiscal Years Ended November 30 


1958 
$126,325,225 


1957 


Net sales and other income $129,268,937 


Profit before income taxes 
Estimated income taxes 
Net profit 

Dividends paid 


Earnings retained in business 


Working capital 

Current ratio 

Gross plant and equipment 
Net plant and equipment 
Long-term debt 
Shareholders’ equity 


Common shares outstanding 
Earnings per common share 
Dividends per common share 
Book value per common share 


20,135,703 
9,496,265 
10,639,438 
7,094,639 
3,544,799 


34,148,990 
2.9 to l 
157,080,522 
96,762,326 
40,500,000 
88,227,904 


7,304,576 
$1.43 
1.00 
11.39 


21,885,536 
10,701,339 
11,184,197 
6,672,173 
4,512,024 


31,305,103 

2.5 tol 
150,547,143 
96,921,445 
42,395,344 
84,676,581 


7,302,262 
$1.50 
1.00 
10.91 


Detailed Annual Report, including an 8-year financial summary of Hooker and companies acquired through consolidation, 
will be sent on request. Please address Secretary, Hooker Chemical Corporation, 43 Forty-seventh St., Niagara Falls, N. Y. 


HOOKER CHEMICAL CORPORATION 


with corporate headquarters located at Niagara Falls, N. Y., employs approximately 5000 persons at al! of its facilities in the United States and Canada 


and subsidiaries 


comprised of 
CHEMICALS PLANT Niagara Falls 

OFFIC Nia 
New York, PI 


RESE vRre 


SALI 


H LABORATORIES 
Butk TeERMINA (} 
DUREZ PLASTICS PLANT North 17 

) ) 

DIVISION SALES Orrices: N 


RESEARCH LABORATORIT 


PHOSPHORUS Bi 


LANTS: Jeffersonville, Ir (operat 
DIVISION 


SaLes Orrices: New York (headquarters 


CANADIAN SUBSIDIARY HooKER CHEMICALS LIMITED PLANT AND SALES OFFicE: Nort} 
JOINTLY OWNED 


COMPANIES 


HEF, Ine 


SOLAR SALT COMPANY 
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SIDE LINES 


Two to the Board 


AN IMPORTANT ilestone in every mark on everything thi 


executives career comes the day the magazine, has en phasli 
he is elected to his company’s board _ re-emphasized Founder B.C 


of directors mandate that 


Having chronicled the 


accuracy is 


event for hundreds of corporate thing in business journalism 


bigwigs, it gives us Advertising 
particular pleasure to Forbes Inc.'s 
announce that last 
month two new sided over s¢ 


members were ap- less astoundin 
pointed to the board ress 
of directors of Forbes 
Inc They are both 
familiar names on 
our masthead: Editor 
Byron David Mack 
and Director of Ad- 
vertising W (tor 
William) P (for 
Pete ) Rees 
The Man Who. In 
a senst these two — 
appointments mark milestones for and salesmen 
FORBES Magazine as well as to 
Dave Mack and Pete Rees. As edi- 
rector of ForBres Dave Mack 


the magazine's ness district 


opened a brand 
vertising office 


cago’s bustling 


FORBES ad\ 


growth Cleveland 


itorial destinies during its period a 
{ most pl circulatior 
One indicati f w far ForsBes 

Mack's five Francisco 
and thet Pete Ree 


FORBE the k 


resentatior 


needed to guice 
A native oO 
2? 000—a gain of mor hi . (where he 


954 D if nes an teal at Y ) 


1 nas 


iting 
ime to Forses in 1950, two 
ite! moved ove! to T ne 
1954 Dave came back to 
tir ‘it 


e aS Managing eda 


Day has left | 


s into 
ed and 
Forbes 


every 


Coach 


otnei 


new dire ctor has pre 
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Mos: shipments are handled 
with everyday ease. But from 
time to time shippers come to 
us with problems in transport- 
ing “the unusual.” 


Our freight experts enjoy the 
challenge of these unusual ship- 
ments. Here is proof that Union 
Pacific is a true “common car- 
rier’’—we will handle any ship- 
ment sent our way. 


You need not wait until you are 
stymied by a problem shipment, 
to ask our help in your shipping. 
Transporting your products 
smoothly across the West is a 
business we do well. Call any of 
our traffic offices for a freight 
expert to work with you. 


THE 
“UNCOMMON” 
PROVES A TRUE 


“COMMON 
CARRIER” 


UNION 
PACIFIC 


Laclroad. 


READERS SAY 


Stockholders’ Safeguards 


Sir: Thank you for shedding light on 
the SEC and its problems [“What Kind 
of Watchdog?,” Forses, Jan. 15 If 
finances are the key to still better enforce- 
ment of the securities laws—and pro- 
tection of shareholders like myself—why 
not a slight tax on stock transactions, the 
resulting revenue to go to the SEC’ 

Even le per transaction would result 
in a huge sum 
to pay for this extra protection. What 
do other investors think of the idea 

Jay C. Eton 


I'd certainly be willing 


Grand Rapids, Mich 


Sir: _ I would like to suggest that 
SEC's job might be facilitated if 
vestors were more ready to cooperate i 
putting down the “bucket-shop” boys 

How many victims have been reluctant 
to report shady deals because they woul 
rather not be known as suckers”? 

FRANK WHITE 
San Francisco, Calif 


SIR Kudos to the 


change Commission in its new role 


Securitie 


congratulations to Forses for pul 
it Both together serve to protect 
growing rolls of stockholders 

EpitH W. McCatr 
Denve Colo 


The DJls 


been reminded ol} 

cast to Forges a poll ot secur I 
lysts entitled Where is the DJ Goi 
Oct. 15, 1955] that in 1960 the 
would attain 1000. This was 
on a growth progression that 
depression interrupted 

I now think that my forme pi 
Arthur Wiesenberger, is mors alistic 
in his current prediction of 1000 by 1962 
We shall a n 
but does anyone now think that a pre 
diction of 1000 is folly 


lways have reactior Dig one 


WASHINGTON Dopct 
Cady, Roberts & Co 
New York. N.Y 


VMohasco Clean-l p 


SIR Re you account ol the Cle 
Sweep at Mohasco” (Forses, Dec. 15 

How were the top-heavy t 

i 1} 


SC and almost all of the bank debt 


off in a or riod that ncluded 
ion year? Not wall-to-wall c: 
roi 


that ing a ions 


ories 1 
] Mea 
{ ea 
r-loss carry tor 
=) 
erger enabled t to shou pre ed 


reduce ts bank lebt Ep 


earnings a d 
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TRENDS & TANGENTS 


National Gypsum Co., second only to 
U.S. Gypsum in the highly profitable 
building specialty, moved for the first 
time into heavy construction last 
month as directors approved a plan 
to swap over one million shares of 
the company’s stock for Detroit's Hu- 
ron Portland Cement Co. Stockholders 
are expected to approve the move in 
April. Just last August, the growth- 
minded Buffalo, N.Y. firm acquired 
American Encaustic Tiling: last De- 
ember Olean Tile 


Defense spending by the U.S. fo: 
electronic items dropped to $958 mil- 
lion for the July-through-Septembe: 
quarter from $1,187 million in the pre- 
ceding quarter, according to the Elec- 
tronic Industries Association But 
few firms in the field were worried 
the latest figure represented a gain 
from the $926 million spent in the 
July-through-September period a 


year earlier 


France's foreign-exchange reserves 
have risen by $318 million since the 
introduction of stringent financial 
measures by the nation’s new govern- 
ment at the start of the year. An- 
nounced Information Minister Roget 
Frey the financial situation, while 
not too optimistic,’ is nonetheless 
ow favorable.” 


A man of many titles is the Ameri- 
can Water Works Service Co.'s Treas- 
irer Russel J. Sharpe, who as an 
officer or director of more than 100 
corporations holds more such posts 
than any other American, according 
to the 1959 Standard & Poor's Register 
of Directors. Explanation: the service 
company is a subsidiary of American 
Water Works Inc., a holding com- 
pany that operates numerous water- 
vorks throughout the United States 


Britannia has not ruled the waves 
since World War II, when the U.S 
Navy's surface tonnage and Ger- 
many's underseas fleet took over its 
longtime sovereign role. Now the 
Roval Navy's surface-fleet tonnage is 
undergoing a drastic reduction. As 
a result, by 1965 Brazil will probably 
have a much larger fleet than Great 
Britain 
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- Or! RST CENTURY 
el BORN N FREEDOM 


a : Wi IRKING FOR PROGRES 


GEOPHYSICAL prospecting for oil, with its spectacular ‘‘shot hole’’ explosions, is 
the first link in the chain of operations which keeps America supplied with vital 
petroleum products. The search continues, day after day, despite the fact that 
oil companies face up to 10 failures for every single oil or gas discovery in new 
territory. More than one company’s existence is ot stake; a large shore of our 
national defense depends on a continuance of the mineral depletion provisions in 
our laws which assure that oi! progress and America’s progress go hand in hand 


0-X—tBrand name of quality products manufactured 
by O-X Sunray Oi! Co. a wholly-owned subsidiary 
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SUNRAY SUNRAY MID-CONTINENT 
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PRODUCERS + REFINERS + MARKETERS 


..,don't “half-lease"’... 


eee 


* > ~ 
CHECK these reasons for choosing a nationalease firm: “ Experienced 
nationally, but locally owned. “ Cost geared to the local area, flexible in 
scope. Service garages owned, equipped and staffed by the lessor, well 
managed to effect maximum efficiencies. / Extra equipment always avail- 


able for peak-load or accident emergencies. “ Adaptable to unusual needs, 
special equipment, off-point locations. Reliable — preferred! 


LEASE. ae for Profit! nationalease service doesn't add to your 


cost ... it saves! Saves unproductive capital and management 
time you now spend on trucks. All you do is supply the driver, 
then operate the truck as if you owned i’ 

Write us for the name of the nationalease company in 
your area, and descriptive brochure 


KISH MATIONAL TRUCK LEASING SYSTEM 


Members in principal cities in the United States and Canada 


23 E. JACKSON BLVD., SUITE R-2 ¢ CHICAGO 4, ILLINOIS 











The low, sleek profile and sculptured lines tell you—this is new. The look of your letters tells y 
the new IBM 13” Quiet-Glide Ca 
. these and 25 other engineering achievements tell you—here is a typewrits 
can more than pay its way in greater productivity 


distinguished 
typing at its finest. The alive, eager response of the individually adjustable keyboard 
that ends the crash of carriage stops 


higher office morale. Here is the most effi 


cient typewriter ever 





“With all thy getting get understanding” 


FACT AND COMMENT 





by MALCOLM 8S. FORBES 


QUESTION TO THE RAILROADS: HOW ARE THOSE MERGERS COMING? 


Businessmen are usually among the first to deplore the 
spirit of “let Washington do it.” 


they: feel that reliance on government is a_ potentially 


Rightly. and naturally, 


langerous drug and should be used only sparing] 
But what has happened to this commendable attitude 


imong our railroad people? Every Single day the papers 
} g pal 


tell us of new requests for tax abatements, for special 
legislation, even for subsidies. Appeals fur help from the 
government in short. Now. there can be no doubt that 
our railroads are getting less than an even break in 
terms of legislation and taxes. They deserve, and should 
get, a helping hand. We must do more than we are doing 
to enable this $35-billion industry to keep solvent and 
up-to-date 

mseives 


But it is not the requests for assistance by the 
What does bother me is that too 


that are disturbing 
manv railroads are failing to do everything they could 
to help themselves 

Mergers 


are no cure-all but they could be a very big help to many 


I refer to the question of railroad mergers 


oads Mergers could reduce costly duplication of routes 
and terminals, render easier the pooling of equipment 
and facilities, and help build financial strength that most 
of our railroads so badly need 
At this stage, then, mergers are one thi 
could advance on their own initiative 
The ICC has said that it will lend a 
sympathetic ear. Only a month or so 
Howard G. Freas (then ICC 
an) went so far as to prod the 
ailroads toward more consolidations 
There are,” said he; “reassuring signs 
gers beneficial to the public 
proposed and that the elimi- 
duplicate facilities 
Added Kenneth 


‘uggle, who is current chairman 


f costly 


explored 


e 1l-member commission: “There 

e many situations throughout the 
country where consolidations of rail- 
substantial 


roads would produce 


economies and thereby’ contribute 
greatly to the financial needs of the 


railroad industry. 
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Howard G 


And what are the railroads doi 
York Central talks have collapse: 
Meanwhile, what of the othe: 
portedly going on? | 
merger studies as these 
Burlington & Quincy 
Haven, Boston & Maine futland aine Ce 
Bangor & Aroostook; the D&H. F and DL&W 


One of the few 


ecent tavorable levelopn 
announcement in December concerning 
folk & Western-Virginiar 
able Stuart T. Saunders 

} 


very encouraging and would result in substar 


Railroad met 


announced that 


It is to be hoped that this merger can. be 


successful conclusion But how about on 
other proposed mergers” The industry is 

terns established in World War IL. These patterns 
uneconomic 1n a period when costs have 

ingly and brutal competition has arise 
barges airplanes and the private motor cat 

is a luxury which few railroads can afford 
there still be some 440 separate roads in the 


Pennsy-New York Central 


unworkable That Is no excuse lo the pl 


Perhaps the 


cerned to go back to their corners and ft 


Would: 


industry s appeals 


the subject 


sound 


d a 


ing me 
up and mo ho { ted Once 
the studies are finished kholders 
should see to it that they are not filed 
in the wastebasket. The industry does 


Freas not have torever 





NOTES BY FORBES’ PUBLISHER 


THE MAN FROM VOSCON 


The small man with the Charlie Chaplin moustache 
and the Charlie Chan inscrutability 1,100 
representatives of U.S. business in the grand ballroom 
of the Waldorf-Astoria recently and “You are 
capitalists and we are communists—and yet we eat to- 
gether.” 


looked out at 
observed: 


Aside from breaking bread with the capitalist 
members and guests of the Economic Club of New York, 
however, it was evident by evening’s end that Anastas 
Ivanovich Mikoyan, 63, First Deputy of the 
USSR, had little else in common with his dinner partners 


Premie1 


Alongside some 40 men seated at the double-tiered dais 
in black ties and tuxedoes, even Mikoyan’s dark, double- 
breasted business suit stood out like a clenched fist 

But while the wily Armenian had no tux, rhetorically 
speaking he did travel, his remarks ranging all the way 
from a defense of the Russian pnopensity for extracting 
confessions from their fallen idols (“My advice to every- 
body would be to confess one’s 
errors rather than persist in 
them”) to assurances that, de- 
spite his speechmaking in the 
U.S., he is not running for the 
Senate 

But 


short 


the ol 
(which 
17 
45 minutes each for for- 
Adviser Di 
Indian 
U.S. M.C 
Ad- 


from 


Mikoyan’s 
lasted 


minutes wv 


nut 
spec ch 

only a_ bare s 
about 
Presidential 
Gabriel 
Ambassado1 


Chagla) 
mittedly 


mer 
and 


the 


Hauge 
to 
Was economics 
descended a 


long line of Armenian traders,” Visitor Mikoyan 
the Soviets’ No 
obviously come to sell U.S. businessmen a bill of goods that 


And, 


two coun- 


Two man had 
all Russia wants from the U‘S. is reciprocal trade 
he hinted, all that stands between that and the 
tries is a rather muddle-headed State Department 

Recently, Mikoyan revealed, the USSR had 
feelers to a number of chemical equipment firms in the 
US 


extended 


But while the State Department ponders what to 
do about them, he added, “we are placing orders in other 
countries Mikoyan also thought it rather absurd that 
the U.S 


not 


permits the sale of certain items to Russia, but 
Item but 


made of stainless steel (“I would suggest that there is not 


others picture cord not picture cord 


sufficient stainless steel cord fo 


rockets”) 


Another U.S.-approved product for export to Russia 


In picture use In oul 


laxatives. Obviously much amused by it, Mikoyan sup- 


posed that “perhaps they thought they could weaken the 
power of our rockets thereby,” that drew the 


a quip 


evening's biggest belly laugh 

To charges that in its international trade Russia tends 
at market 
Mikoyan’'s defense smacked ‘who, 
A 
Mikoyan explained with a logic that would surely jolt 


to dump _ goods less than world prices, 


more of me?’ than 


what's. what recession makes for lower prices, 


Lord Keynes, who spent his life trying to unravel the 
& 
to blame. It is best to blame someone far 
USSR is blamed.” 


complexities of economic ups downs. “Someone 


iS 


away—so the 


10 


with 


Getting down to cases, Mikoyan rationalized Russia's 


sale of aluminum to Britain at discounted prices thus 
ten years ago Russia had no aluminum of its own, had 
to build plants to make it and recently built up enough 
of a surplus to sell some abroad. To open a new market 
in Britain, it naturally had to offer its aluminum at a cut 
below market price. Even so, Mikoyan insisted, Russia 
had renegotiated with the British for a higher But 
the British reply was: “No. This is a good price!” 


at 


price 
No less glib was the First Deputy Premie taking 
the the 
price of natural rubber (“We don’t sell it, we buy it”) and 


blame off Russia for downward fluctuations in 


. but it was down 
sell 


convincing 


tin (“Last year the price of tin fell 3° 


even more before that, when we did not tin) 
Mikoyan he 
tried to defend Russian aims in world trade as no more 
that of U.S. high 


ab: oad, 


at 


any 


however, was less than when 


sinister than businessmen: “to get a 


price fo. our goods 


and ‘to buy from abroad a 
lower price.” 

Only once did the traveling 
of the Kremlin al- 
his 
Ex hoing 


ushchev's prediction 


troubadou: 


most come a cropper before 


capitalist audience 
Nikita Kh 
that 


live unde: 


grandchildren w 


“youl 
socialism and the \ 
t.’ Mikoyan 
from his indignant listene: 
chorus of “No! No! No! 

Armenian ‘ 


You 


will prefer drew 


Ss an 
angry 
But the agile 
blinked an e 
speak 


children, gentlemen 


neve! 


shouk 


ve 


American family not to! \ rand 


oul 


Some overly defensive Americans have cri 
dial welcome that Mikoyan apparently re« 
the U.S. They clucked 
his invitation to address the Economic C 


nation 


all 


only at 


but Hungarians in have 
lub, 
sanctum luncheon with the S 
Yet it to this 


Mikovan got at least as good as he gave ; 


also at the inne: 


top 


banking brains seemed reporte that 


the W 


For almost overlooked in the general gawking 


] 
aidort 


it 
ana usn- 
ing inted ren 


f D 


at Mikoyan as a curiosity were the | 


Gabriel Hauge. Observing that from the point ¢« 


probably the ex- 
Hauge 
Stand on 


That 


bee n 


political expression, “we range from 


tre right to certainly the extreme left, drove 


home at We 


threshold economy) 


mie 
well-directed barb the 
half-trillion dollai 


something that no people its leaders 


least one 


ot 


< 
a i 


ol have evel 
in the history of the world.” 
All in all, I feel that the visit did more good than harm 


It is highly doubtful that Mikoyan’s good-humored a) 


held accountable for 


gu- 
listeners’ inds 
Soviet bad 


everyone 


his m 
ol 
But 
that the Red salesman put on one whale of a show 
the effects 


cunning 


weighed heavily 


the solid 


ments very in 


against mass of evidence faith 


tyranny and economic chicanery agreed 


of being 


Yet no good American need feat 


even from so a 
Soviet evangelist as Anastas Mikoyan. As the Indian Am- 
Mahomed Ali Chagia, 


“If your faith is strong, it will prevail 


exposed to Russian ideology 


So sagely ob- 


it it 


bassador, Currim 


served is 


weak, it will under.” 


go 
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PROGRESS IN PRODUCTION 


Drilling in Lake Maracaibo, Venezuela 


PURE hits oil 8 times 
in a South American lake 


Our recently completed wells in Lake Maracaibo, Venezuela, are among the 


biggest potential producers we have anywhere ... and more are on the way! 


When you go all the way to South 
America to drill for oi] in the middle 
of a lake, you take a risk. You can’t 
avoid it. All you can do is make sure 
the risk is worth while and then go 
ahead. 

When PURE and its associates 
(Signal, Sohio, and Hancock oil com- 
panies) took on a 43-square-mile con- 
cession in Lake Maracaibo, they had 
two things in mind. One, they wanted 
new sources of oil to help them meet 
the needs of the 102 million cars ex- 
pected to be on the road in 1970. Two, 
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they believed the Maracaibo Basin to 
be the greatest oil reservoir in the 
Western Hemisphere. 

The results? Eight successful wells 
have already been completed, and 
more are underway. Added to Pure 
Oil’s more than 5,500 other producing 
oil wells, they'll help motorists to be 
sure with PURE for many years to come. 
Just as you can be sure today at any 
of the nearly 16,000 Pure Oil dealers 
in 24 states. 

THE PURE OIL COMPANY, 35 E. Wacker 
Drive, Chicago 1, Ill. 





INVESTMENT COMPANIES 





FORBES 


Business & Finance 


VOL. 83, Ne. 3 February 1, 1959 


CANADA'S E. P. TAYLOR: 
THE SOFT SELL IN HIGH FINANCE 


Relatively few in the U.S. have ever heard of Edward 


Plunket Taylor. 
horse-racing 


Fewer still are aware that the affable, 
Canadian is 


kingpin of a $l1-billion 


industrial empire whose weight is felt across several 


that his 
most 


borders—or 
world’s 


Epwarp PLuNKet TAyYLor is the sort 


of man most people know only in 
bits & snatches—if they know him at 
all. Ask any Wall Streeter. Chances 
are he know the name, 
unless he happens to be a racing en- 
thusiast; in that case he'll be able to 
tell you that E. P. Taylor, whose stable 
is familiar as “the Calumet of Canada,” 
dominates Canadian 
U.S. tracks. In Lon- 
don’s City, which Taylor visits as often 
as twice a month, the name may well 
draw a complete blank 
identify Taylor with Argus Corp.," 
which is deeply involved in the cur- 
rent struggle for control of Standard 
Motors, Britain's fourth largest auto- 
mobile 


won't even 


racing and is 


well-known on 


unless you 


manufacture 

Inquire of Taylor's Canadian com- 
patriots and you'll do a little bette: 
Any knowing Canadian is 
“Eddie” Taylor as the 
biggest brewe1 


aware of 
Dominion’s 
and a patron of the 
And in 
spends 
his time these days, they 
him as a Canadian multi-mil- 
lionaire who is building the ambitious. 
1,000-acre Lyford Cay residential de- 
velopment (see cover picture) 


arts as well as of the horses 
the Bahamas, 
much of 


where Taylor 


know 


Each of these pictures of Taylor is 
true. But it is only in fitting them to- 
gether that the real story begins to 
emerge: at 58, Ottawa-born Edward 
Plunket Taylor, son of a smalltown 
banker and grandson of a smalltown 
brewer, is today one of the most in- 


*Argus Corp., Ltd. Traded Toronto Stock 
Exchange. Current price: 33',. Price range 
(1958-59) high, 345,; low, 14. Dividend 
(1958): $1. Indicated 1959 payout: $1. Earn- 
ings per share (1958): $1.38. Total assets 
$55.8 million 


12 


drgus 
spectacular 


Corp. is 
investment 


one of the 
companies. 


fluential businessmen in the entire 
New World. A mere handful of peo- 
ple realize this. Taylor does little to 
encourage them to. Tall but running 
to stoutness in middle-age, blue-eyed, 
pipe-puffing Eddie Taylor is a famil- 
iar sight at almost any track 
in the U.S. or Canada. But he is a 
rare sight indeed in corporate offices 


race 


or in financial board rooms. Ostensibly 
uninterested in publicity and pur- 
underplaying his part. E. P 
Taylor is a master of the indirect ap- 
proach, what might be called the soft 
sell in high finance 


posely 


TYCOON TAYLOR: 
he’s rarely in the office 


Unobtrusive but Powerful. Officially 
Eddie Taylor is president of Toronto's 
Argus Corp., a rathe 
end investment 


quiet closed- 
company which car- 
ries its portfolio at around $55 mil- 
lion. Taylor is also chairman of giant 
Canadian Breweries. 
& Chemical 
companies. He is a director of perhaps 
a dozen othe 


Dominion Ta: 


and of several smalle: 


important Canadian 


companies. In none of these compa 


nies. however, does he concern hims*|! 
much in the day-to-day management 
His associates say he hasn't set foot 
in Argus Corp.'s 
shabby King St 
than a 


small, somewhat 
West offices in more 
office 
says Taylor. “It’s 
I've 


“T've no 
my Toronto farm,” 
been 


yeal except 


years since administered 
anything myself.” 

Yet Taylor's 
real for being largely unobtrusive 
Savs a Wall Streeter, one of the few 
who has to Taylor and 
boa ds 
Taylor is one of the most influential 
men in North America.” 

Argus Corp. Is the Key. It is the 
quiet mechanism of Corp 
which is the real Taylor's 
influence. Through Argus Corp 
Taylor and his principal partner, Col 
W. (for William) Eric Phillips, contro! 
what is undoubtedly the largest indus- 
trial empire in Canada, excepting, of 
course, the Canadian 
Aluminium, and run it 
hand. It 
Canadian Breweries, which dwarfs 
both the U.S.” Anheuser-Busch and 
Joseph Schlitz Brewing Co.; Massey- 
Ferguson, an amalgam of an old Ca- 
nadian company and the Harry Fe 
guson interest, and probably a close 
second to the U.S. International Har- 
vestel 


influence is just a 


been close 


who sits on several of his 


Argus 
clue to 


Pacific nd 
with a 
chart, p. 13) 


firm 


includes (see 


as a world-wide seller of farn 
implements and_ tractors; 
Stores, second only to 
Canada’s largest groce1 
& Chemical, St. Lawrence Corp. and 
British Columbia Forest Products,‘ 
which represent a huge stake in Can- 
ada’s timber and paper industries. The 
Argus companies produced combined 
sales of $1.3 billion in 1957, a 


Dominior 
Loblaws as 
: Dominion Ta) 


| 


large 


ontrols 
compared with Argus 


The U.S.’ Scott Paper Co. actually 
BCF, owning 29 
11.6 
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PATHS OF POWER 


Canada’s Edward Plunket Taylor is 
a man of many parts — brewer, fin- 
ancier, racing magnate and real es- 
tate developer. As millionaires go, 
he is only a middling-sized one; a 
shrewd guess would put his net 
worth somewhere in the neighbor- 
hood of $30 million. Yet such is the 
billion-dollar network of financial 


Bahamian 
Development 





Argus C 


Common equity capital 








approx. $26 million 
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control Taylor has woven through his 


Asset 


Argus Corp. that he has been called 
one of the most influential men on 





the North American Continent.” 
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proportion of Canada’s Gross National 
Product than GM and U‘S. Steel in 
the U.S 

This by no means exhausts the lines 
of Taylor's influence. Both inside and 
outside of Argus he has been an active 
Almost half of 
Canada’s racing is run on tracks that 
Taylor controls. Other Taylor interests 
include 


real-estate developer 


oil and sugar 

The Four Musketeers. It is a complex 
empire, by no integrated 
either policy. The 
Argus companies do, however, bea 
telltale mark of Taylor-Phillips- 
Argus control 
identical 


means 
as to product o1 


one 
each one carries four 
names on its board of di- 
Taylor, Phillips, M. W. Mc- 
Cutcheon and J. A. McDougald. “The 
Four Musketeers,” a disgruntled com- 
petitor These 
two other 
clei ks, 


founded 


rectors 


calls them four men 


backed by and 
the usual 


Tay lor 


largest sin gle 


executives 

Argus Corp 
Argus and is its 
stockholder, but the 
been since the 
Each role to 
Phillips (“a brilliant industrial- 
ist with a technical background,” 
Taylor) is tor the 

the Argus partners in Mas- 
sevy-Ferguson. M. Wallace (“Wally”) 
McCutcheon, a lawyer, is legal anchor 
Angus (“Bud”) McDougald 
s an investment banker by trade, “the 
Taylor, knows 
erything that goes on.” 


are 


others have with him 


beginning has his own 
play 
Says 
example, most 


active ol 


man. John 


kind.” says “who 
Tavlo: 


the 


in keeping with his idea of 
likes to play down 
“I'm a developer of 


soft sell his 
basic 
flair 
and perhaps 
But 


on in 
con- 


own 


part 


policy.’ says he. “I have a for 


putting together 
littl 


know 


things 
salesmanship.” 
what 


are 


exerting a 


those who goes 
firmly 


however 


Canadian finance 
vineced that Tavlor, 
he leans 
the 


‘heavily 


on his associates, is very 


much kingpin of Argus 
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The Argus 
complicated it 
is in practice simplicity 
whole 


Lots of Leverage. 
tem, 
look, itself 
“Our says Taylor, “is 
to take a dominant but not controlling 
The 

ranges 
stock of 
Products to 
In addition, 
Taylor and his partners often hold big 
blocks thei: the 
Argus group of companies. The group, 


SVS- 
however may 
policy 


interest so we can guide policy.” 
Argus interest, 
from 11.6°, of the common 
British Forest 
23.9°, of Dominion stores 


for example, 


Columbia 


stocks on own in 


for example, probably owns 1.5 million 
addi- 
million shares in Argus’ 
That the 
Phillips group roughly 30 of 
equity 


shares of Massey-Ferguson in 
tion to the 1.5 
portfolio gives Taylor- 
Mas- 

for 


sey-Ferguson’'s enough 


firm control but without tying up ex- 
thei: 


control 


cessive amounts of capital to 


get absolute majority 
This ability to stretch a little capital 
long way has been extremely, 


and 


capital- sti 


use- 
An- 
tex hnique at 
the 
started 
just $8.5 


ful to Taylor: his partners 


othe: etching 
Taylor is a past maste1 


Argus 


capital of 


which use 
of borrowed 


off 


noney 


{RCUS’ PHILLIPS: 


he shares an empire 


Asse ? 
|| oon 


| 
| 
| 
— | 


Tar & —¥ 


161% Jf 
————+_— my ? 
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million ($6 million taken by directors) 
$4 million. As 


as 1957 Argus had notes and 


and preferred stock of 
recently 
preferred outstanding equal to 44' 
of its total net worth. Savs a leading 
British 
mirer ol! 


of E. P 


he believes in borrowing. If 


no ad 
The case 
simple 
the 
well in 


businessman, who is 
Taylor's methods 
Taylor is really quit 
mal 
ket goes up he will do very 
doesn't, he won't 
The market went up, of cours« 
Taylor But 


day he deal for 


deed: if it 
and 


was Vindicated even to 


is doing a great a man 


personal wealth is worth 


Admits he 
bor! 


whose net 


well under $50 millior 
“T've 
The 


Tay lot 


never been atraid to 
Duncan Affair. Once 
and ‘his 


parte 


selves on the hoard « 
the 


numbe ! 


( hair mans} 


nanagen 
what they 


the compan' 


short 


that 
friend 
the 
shrewd 
Fergus¢ 
Phillips 
of bei: 
R.A.F 

chai 

sey-Fe 
Standa: 
of its ti 


comp 


lines an 

biggest cus 
want ore 
Jetting | 


victol 





Argus crowd.” For Taylor is a very 
hard man to-stop. He is a man who, 
for all his amiability, knows what he 
yants and how to get it. It is com- 
monly said in Toronto that if Taylor 
is outvoted ten to board 
meeting, he still wins unless the ma- 
jority can change his mind. An apoc- 
ryphal story, 
the point. 
Coupon Clipping Is Out. For stock- 
holders all this has a somewhat re- 
freshing ring. At a 
U.S. investment have be- 
come by choice mere stock traders 
and coupon clippers, the Argus group 
sticks to a policy of no 


one at a 


perhaps, but close to 


time when most 


companies 


investment 
Not for Eddie 
Taylor is the milquetoast doctrine 
“If you don't .like management policy, 
sell your stock.” 
This shuffling of 
merging of 


without representation 


management and 


companies has, needless 


to say, created a amount of 
Taylor 
nothing of the 
But when 


you get as big as the Argus group in 


certain 


embarrassment for and _ his 


There is 


“raider” about them 


partners 
proxy 
Canada, it is 


a country as small as 


hard to avoid being 
This. of 
course, explains some of Taylor's soft 
sell ‘We don't 
the Canadian industrial scene.” he is 
‘We're not in 
The last 


depicted as a 


accusations ol 


big, bad and domineering 


technique dominate 


constantly saying 
steel, we're not in metals 
thing we want is to be 
colossus.” 

do you rec- 
this 


who 


Squire or Tycoon? How 


oncile the seeming paradox of 


undoubted industry 


looks 


tweedy squire and spends most of his 


captain ol 
and acts like an easy-going, 
following his horses o1 


sun” With 


Taylor, you 


time 
in the Bahamian 
Plunket 


the copybook 


lolling 
Edward 
have to throw 


away maxims about 


how a topnotch captain of industry 
Ifa Us 
Taylor, he may catch 
his brief but frequent stopovers at 
Manhattan’s Sheraton East Hotel: he 
better catching 


however, 


behaves citizen wants to see 


him. on one of 


has a chance of him 


early in the morning at 
elegant Reading 
club o1 bette! vet, 
about Lyford Cay on New 
Island 

This, of course 


of Eddie Tay lon 


laxed gentleman of inherited wealth, 


Saratoga’s quietly 


Room poking 


Pi OV idence 


to think 


as a pleasantly re- 


le ads many 


with a carnation in his hacking jacket 
He certainly looks the part. But he is, 
of course, a great deal more 


that 
Taylor, 


complex 
ask me 


I can manage 


than “People says 
to be in- 
They 


being 


“how 
terested in so things 
I've the knack of 


able to choose the right people and 


many 


don't realize 


making myself available for consult- 
ing on policy 


14 


Yearly Highs: 1947 High = 100 


ARGUS’ PROGRESS 


Argus Corp. has been a very good, but 
not sensational, performer on the Tor- 
onto and Montreal Stock Exchanges. Its 
roughly three-and-a-half fold rise since 
1947 was somewhot better than either 
the Dow-Jones Industrial Average or 
the Toronto Industrial Average 
during the some yeors 
But Argus’ morket price 
did not rise nearly as 
fast as its underlying 
osset volue 
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Net Asset Value 7 Argus Share 
es 2s ! Sos 


Ta a | 
9 


Jl — sl ae 
17 ‘48 48 SO OS 
Asset value auen a! yeer end 


But make no mistake 
even partially retired today 


Taylor is not 
‘I rely 

Says he. ‘on able people to administer 
the routine affairs of the companies ir 
But, he 
kept a 
basic 
works 


time he seems to 


interested.” 
‘My partners and I have 
hand on all 


which we are 
adds 
firm matters of 
The fact is that Tavlo 


a good deal of the 


poli \ 


be relaxing 
An associate tells a story he 

The 

in the Bahamas 


sun 


says 
is typical fishing 
A drows\ 
the soporific slap of water against 
Taylor with rod in the 
Suddenly Taylor tautens. A 
bite? Perhaps, but not of fish 


scene, a boat 


atternoon 


the counter, 
stern 
Tavlor 
hands ovel his rod and goes forward 
He puts throug! 
Manhattan 
Nor aid 
Taylor have to call on aides or consult 
the facts and figures He 


says his fishing com; 


toa radio-telephone 
a ¢ all 


Another deal is consum 


to Toronto, one to 


mated 


his files for 
has 
this 


anion ol 
episode, “a photographic mem- 


ory tor higures, not only 


companies but for those of his com- 
petitors as well.” 

“I work hard,” argues Taylor, “but 
irregularly.” This is true of the man 
whether he is shaking up manage- 
ments, selling $45,000 cottages at Ly- 
ford Cay or collecting money for the 
Toronto Art Gallery. 

The Public image. In sense, 
therefore, Taylor’s work and play 
are inseparable; business is too much 
in his blood for it ever to be 
pletely out of his mind. Which makes 
for a pleasant life but not necessarily 
Thus did his life-long 
interest in horses lead him into mak- 
ing racing into a profitable business 
Where he bought into tracks. Taylor 
rationalized much the 


one 


com- 


a relaxing one 


has racing in 
same way he did the brewing business 
tracks, 
them into others and using the 
land for real 
His fondness for the Bahamiar 
led, of Lyford C 
Says an co-dire 


closing some consolidating 
abar 

doned estate develop- 
ments 
sun course to 
admiring 

Eddie 


“Evervthing touches tu 


gold.” 

Always a Salesman. Taylor is no 
the kind of feels the 
need for having public relations mer 
Almost it 


is: Taylor a master of 


tycoon who 


constantly at his elbow 
stinctively 
sell public relations. In short, | 
quintessentially, a salesman 
This 


plaining why 


goes a long Way towa! 


Taylor has come 
as little criticism as he has—c« 
ing the size and dominance of 


the Argus 


Breweries in particula 


enterprises, Car 
Taylor 
very much out of his way to 
rubbing anyone the wrong way. Ever 
Phillips D incal 
lifelong job at M 
Taylor tried hard to 
him. He 


over a 


after helping fores 
out of his 
Ferguson 
offending raised a f 
tact, 
incident 


Duncan 


who has known 


magazine account 


which he felt was unkind 
Explains a Toronto pub 
Tavlor for vears 

way ol 


favorite giving an 


TAYLOR (center) AFTER TORPEDOING IN THE ATLANTIC: 


after the war, great expectations 
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How would you like to do so-and-so 
Always the soft sell, the 
muted power, the quiet salesmanship 


for me?” 


He has, in a way, always been sell- 
ing. He was educated as a mechani- 
Montreal's McGill 
But Taylor found busi- 
ness much more to his liking. After 
worked for his father in 
the securities business in Toronto 
We didn’t have to sell very hard in 
recalls. It was 1923 
The Crash put an end to that kind of 
and Taylor settled 
running the small Bradings Brewery 
in Ottawa 


cal engineer at 
University 


college he 


those days,” he 


down to 


selling 
which belonged to his 
mother’s family, having been bought 
by his maternal grandfathe1 

“My says Taylor 
was a entrepreneur 
But 


was 


mother’s father,” 
promoter, an 
I guess I got my flair from him.” 
Grandfather Magee’s 
and the 
Ontario had some 37 
total of no 


brewery 
small Depression was on 
breweries 
more than 

It didn’t 


realize 


pro- 
15.3 
take 


what 


ducing a 
million gallons a vear 
much common sense to 

and 

took 
entre- 
and 


sheets, to do 


fewer! 
But it 
mixture of 


Canada needed = was 


stronget breweries 


Tay lon 


preneul ial 


with his 
flair 
knowledge of 


salesmanship 
balance 
raised 
England, 
had not 


something about it. He some 
Scotland 


Depression 


money in and 
the 


lvzed the 


where para- 
markets as 
Canada and 
set about buying, 


equity capital 
completely as it had in 
the U.S. Then he 
merging and 


Mostly, 
ol pape I 


closing breweries 


says he, “we traded pieces 
unity.” Be- 
tween his 29th and 52nd year Taylor 
closed 12 


number of 


pi eached 


bought 25 breweries. and 


reduced the brands from 
150 to this 
that Taylor met the first of his current 
McCutcheon 

bank to 
“I was only 32.) By the time 
Eddie Tavlor was Canada’s 

And 
kind 


made 


nine. It was during time 


partners, (“He was put 


in by the watch me.” says 
Tavlor 
he was 33, 
biggest brewe1 since consoli- 
a gentle 
first 


importance 


dation of this is never 


business—he some of his 
enemies and learned the 
ot th, cott sell 
Buyer for the 
outbreak of the 
at the 


looking for 


Commonwealth. The 
Taylor, 


and 


war found 


ripe age of 38. restless 


new worlds to conquet 
He jumped into government service, 
ended up in Washington as President 
of the British Supply Council in North 
The still youthful Ontario 
had, in effect, pur- 
chasing agent in the U.S. for the Brit- 
ish Commonwealth and was rubbing 
the Commonwealth's 
Churchill Lord 
Beaverbrook them. Before 
the was tor- 
pedoed in the Atlantic (he was res- 


America 


brewer! become 


with 
great, Winston 


elbow Ss 
and 
among 


war was over, Taylo1 
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other- 
the 


cued without his trousers but 


wise unhurt). Equally important 
logistics of the , had 
Tay lor that countries 


nada’s brilliant 


convinced 
Ca- 
destiny. “I 
“that 
could live on so 


wal 
few had 
economic 
realize “ he 
that 
its food production, 
out of the 


came to says, any 
small 
couldn't 


with a 


country 
a part ol 
lose. I came wal 
excitement.” 
just 44 
had 


ends and‘a good deal of 


great sense of 
Taylor was 
ended He 


influential f: 


when the war 


some money, many 


potential borrowing power. But even 


with borrowing, his assets fell short 


of his ambitions “I wanted 
to do the things I 


I didn't 


myself 


more 
money Says Ne 
have 
The 
Argus 
MacDougald 


up most ol 


wanted to do. | knew 


the assets to do it all 
result was the formation ol 
Taylor. Phillips 
McCutcheon taking 
the initial stock offering 


off and 


with 
and 
Tavlor was 


running on the career that was 


SHARES FOR SHARE 


An investment company is sim- 
ply a company that invests in 
the shares of other firms. Argus’ 
holdings are relatively few in 
number but big in size. Here is 
what stands behind 100 Argus 


common shares:* 


Total assets per 100 shares $6,619 
jbtra t edt and nw 
Net asset value 
per 100 shares 


Recent market price 
per 100 shares 


Market Discount 


onversion 











to make him in just ten years the most 


Canada and 
World 

retrospect it 
could 
With its heavy reliance on less- 


financier in 
perhans in the Western 
Discount Trouble. In 


hard to see 


influential 


was how Argus 


lose 


than-majority control and on bor- 


rowed it was a leveraged in- 


the 


money 
vestment in 
Canadian 


highly -leveraged 
economy And the Cana- 
dian 
threshold of the 


the heyday ot 


economy _ itself 


greatest 


boom since Victorian 


expansionism 


It was the right moment in eco- 


nomic history for Taylor's kind of ex- 


was on the 


peacetime 


Eddie Tavlo 
partners grasped it firmly. Yet 
that, until 
stockholders 
disappointed 
1954 

Argus shares made little net 


pansionism and and his 
three 
the surprising 


thing was 


last year, Argus Corp 
with 
1957 


progress 


were. somewhat 


the results. Between and 
(see chart ° Argus Progrs ss 
full-fledged bull markets 
hattan and Toronto 


What 


slow 


7 despite 
in both Man 


had gone wrong artly the 
working out of son 

problem 
back 


tough nut 


companies had 
Massey -Fergusor 

to crack, has onl 
into the black 


there was the downtur ny} 


Then 


and 


gotten firmly 
pe! 
timber 
Prophet without Honor. But the big 

St disappointment was the discount 
Argus sold There 
Toronto Montreal 
between 
arket 
Fa tron paying a 
Taylor 


were 


at which shares 


yawned on the and 
Stock Exchanges a big fap 


Argus 
price ot its 


asset value and the n 
shares 
premium for the knowing 
Phillips management, investor 
discounting it. Evy afte: 
rising 128 in the year, Argus 
sold at a discount of 
36°, from asset value last month 

Partly this 


vogue tor 


actually 
past 
shares still Sore 
was due to the @1 


owing 


mutual funds whi 


anteed to buy back the 
value 


Much, however of Argus 


lack of 


asset 
elative 
popularity among nvestors 


as owing to. its ambigi i position 


among Canadian financial nstitu 


tions Canada is a 
vestment extremes 

the highly speculative 
stocks which 
casino instinct on the 


Old World 


Canadian investors olf F) 


satisly ie 
tradi 


otnel 


tional cautiousnes of 


ench and 
Calvinist forebears Argu was too 
conservative for the penny stock play 
ers, too speculative for the othe 

industrialist or Financier? So too 


Eddi« Taylor He nas 


in common with the 


nothing 
stock 


with 
penny 
gamblers, the mining promote: gut 
older 
Canadian we: Hi 


hurts 


he remains a bit suspect to the 
entrenched 
brewing background 
does a lingering suspicion that 
Taylor's 
volved 
Yet even 


main 


brewing consolidations 


ungentlemanls tactics 
those Canadian 
hard put to find 


Suspicious are 


anything very against 


Eddie Taylor 


world of 


specific to say 
In the end, perhaps, the 
business 
older 


trust a 


older Canadian 
still 
Protestant ethic 
who doesn't 
Such a 


manipulator, a 


somewhat steeped in the 


cannot quite 
daily to the 


feeling 


man trudge 


office 


must 


man, the goes. 


be a deal-ar- 


ranger. Taylor is very conscious of 


this feeling. “I am laments he 


15 





“misunderstood — in 
We're not traders in companies. Ar- 
gus never sells. I feel that we have 
earned the right to be known as ‘in- 
dustrialists’ 
nancers’ or ‘promoters.’ ” 

What Would Veblen Say? The 
ord certainly seems to back Taylor 
But even if he were primarily a deal- 
arranger, a consolidater, a putter-to- 
gether, rather than an operator of 
companies, would this really detract 
from his position? Certainly that old 
curmudgeon Thorstein Veblen would 
not have had much use for Eddie 
Taylor. Veblen felt the economic 
world should be run by the technical 
men, the engineers, the 
But could the 
capital, ease the mergers and arrange 


some quarters 


much more than as ‘fi- 


rec- 


managers 
technocrats raise the 
the reorganizations that are necessary 
when a country is moving as fast as 
Canada is from a frontier economy 
to a modern industrial power? It is 
hardly likely 

“I would say,” declares Taylor, “that 
And Canada, 
expanding. With his 
mastery of the soft sell in high finance, 
Taylor is, 


I am an expansionist.” 
of course, is 
indeed, the very model of 


the successful modern expansionist 
This being so, it is hard to see how his 
Corp 


Argus whatever its ups & 


downs and idiosyncracies—could fail 
than its 


future 


to carry off more share of 


Canada’s promising growth 


FOREIGN INVESTMENTS 





STOCKS FOR 
EXPORT 
Thanks to a little device 
known as an ADR, investing 
in foreign companies is hard- 


ly more complicated than in- 
vesting at home. 


“THE 


have,” 


BIGGEST potential export we 
exclaimed an enthusiastic Jo- 
hannesburg broker last month, “is 
South African well 
that he emphasized the word poten- 
tial. Wall Street 


sensed any great rush on the part of 


stocks.” It was 


at least, has not yet 
investors to buy up the shares of 
But if sales of for- 
eign shares were not exactly booming 
on Broad and Wall, there were un- 
mistakable that 
U.S. investors were more interested in 
foreign shares than they had been at 
any time since the late 1920s 

Hopes for the Common Market, 
prospects for peace in our time and the 
shrinking yields on good U.S. securi- 
part. So, 
too, in no unimportant way, were the 
handful of big New York banks which 


foreign companies 


signs nonetheless, 


ties all were playing thei: 


16 


issue the American Depository Receipts 

ADRs were a creation of the late 
1920's. Before that. U.S 
never much fancied foreign securities 


investors had 


There were exchange problems; de- 
lays; differences in language, laws and 
business customs; difficulties in col- 
lecting 
rights 


and 
there 


dividends applying fo1 
Besides, had 
than enough good in- 
vestment opportunities at home. The 
effort, investing 
abroad 


always 
seemed more 
risk and expense of 
seemed disproportionate to 
the chance of gain 

Opening the Jungle. In 1927, how- 
Guaranty Trust Company of 
New York opened much of this for- 
eign shares jungle to the ordinary U.S 


ever, 


investor. Guaranty did it by inventing 
the very simple little device known as 
the American Depositary Receipt. An 
ADR represents a foreign share, as a 


BMC’s YIELD 


Most foreign countries lack U.S 
laws and customs of corporate full 
disclosure Information on their 
harder to come 


nvoli ed 


converting currencies Sometimes 


balance sheets is 
by. There are hazards 
therefore, foreign stocks stump 
Forees of 
Jan. 15, 1959 there appeared a piece 
entitled “BMC'’s Sunda Drivers 
The footnote listed British Motor 
Corp. Ltd.'s s S? to 
95c, its dividend as 6% 


BM(¢ 


even the experts ] 


price range 


a 
| ' 


oO 
nately however 
does not yield 
range listed 

shares, but the 
pa i { I 

oO) U.S 
shares Hence 
should 


$9.50 


share 


have re 
That 


after-tax yield 


aun Our apologies to readers 


may have been ontused 











banknote much 


gold. The shares themselves are held 


once represented SO 
by a foreign bank as custodian. The 
U.S. owne ADR 
by a U.S. bank as aepositary 

you, as an ADR holde: sell 
shares in the U.S.. you merely delive: 
the ADR signed in blank. as 
would the stock certificate of a 
corporation 


issued 
When 


youl 


receives an 


you 
U.S 


The depositary collects and forwards 


dividends, notices of company meet- 
ings and so on to the holder of the 


ADR 


claiming 


It also prepares certificates for 
credits 
The 


has nothing to do but cash his checks 


federal tax against 


foreign taxes withheld investo1 
and pay the depositary fee 
Nice Work. 


leading depositary 


Guaranty is 
It handles a clutch 
of over 40 companies, predominantly 
British. Others in the field: Chase 


Manhattan, Chemical Corn Exchange, 


still the 


First National City 

But the fastest growing, and next to 
Guaranty’s the largest, business is 
done by Irving Trust, with 40 foreign 
companies in its stable 

Competition. Recently, more 
nental companies have started to reg- 
ister ADRs. They are a form of public 


relations that entails little expense. and 


conti- 


a foreign corporation has to registe: 
ADRs before its stock can be traded 
on a U.S. exchange, Higher 
yields and the European Common 
Market are tickling the imagination 
of US. and the resulting 
depositary work is a source of revenue 
for the banks. 

All this has led to a certain amount 
of genteel throat cutting among banks 
for uncommitted foreign corporations 
It is an ill-kept secret that several 
banks have vainly trailed their cloaks, 
Walter-Raleigh-style for Philips 
Lamp (Dutch), which has so far re- 
buffed them all. But the 
take comfort from the virtual assur- 
ance that they 
more ADR 


come. 


anyway 


investors, 


banks can 


good deal 


will get a 
business in the years to 


{IRCRAFT PARTS 


METAMORPHOSIS 


Twin Coach has done an over- 
night job of turning red into 


black. 





IN mid-1957, Buffalo's Twin 
Co. seemed to be very nea! 
of its tether. A medium-sized 
Coach 
into 
—— 
deficit in 


of aircraft parts, Twin 
itself g 
Frank R 
third 
having 
Things 


versified right 
Chairman 
toward his 
trouble w 


years, Was 


creditors seemed bieak 


Responding to a distress call by 


Fageol, William H. Cole- 


aggressive 


man, a Cleveland investment bank« 


emerged on the scene. Coleman sur- 


veyed Twin Coach's plight, took on the 


> 


job of reorganizing the company. Be- 


fore very long, the newcomer had 


disposed of unprofitable subsidiaries 


dealing in such items as office 


trucks, 
boats 


post 
marine and small 
On another front, Coleman in- 


stalled new 


engines 


financial controls 

Last month, as Bill Coleman toted 
up his 1958 financial results, it 
obvious that Twin Coach had under- 
Cole- 
black 


was 


gone a notable metamorphosis 
man admitted to being in the 
and Wall 
that Twin Coach had earned as much 
as $2 million after tax credits. More- 
over, of its original $4.2 million in tax 
forward, Twin Coach still 
has about $2 million to work off 


some Streeters estimated 


loss carry 
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CHEMICALS 


INTO THE WOODS 


Building board may not seem 
quite American Cyanamid’s 
natural direction, but Pres- 
ident Wilbur Malcolm is bet- 
ting that it will pay off. 
‘SHOEMAKER, stick to thy last” has 
American Cyanamid’s* 
definition of managerial wisdom. In- 
the many 


strings to its corporate bow has been 


nevel been 


stead, virtues of having 
the watchword around 
And this philosophy 
has produced results that Wall Street, 
often skeptical of diversification as a 


company 


headquarters 


byword of business success, has been 
Thanks to Cyana- 
beyond 
(e.g., 
synthetic 


bound to respect 
healthy 
mere chemicals into antibiotics 


mid's 


excursions 
aureomycin, achromycin), 
fibers (e.g., Creslan), 

Malathion), and molding 
laminating resins (Melmac, Formica), 
(65°, ) and 
1950 


passed that of many a chemical pro- 


insecticides 
(e.g and 


its growth rate in sales 


earnings (51°, ) since has sur- 


ducer which outranks Cyanamid in 
SsI7e 

Security & the Skeptics. This versa- 
tility gives Cyanamid’s President Wil- 
bur Malcolm a_ welcome 
Asked to forecast 1959 op- 
erations at 
that since Cyanamid 

all segments of U.S 


bound to 


sense ol 
security 
end. he 


year's replied 


simply serves 
virtually indus- 
share in 

industrial activity 
results, Cyanamid's 
can hardly be faulted. But 
not everything it has done has earned 
Wall Street's Only recently 
has $90-million 
in acrylonitrile begun to show 


trv. it was any 
mprovement in 
Judged by 


strategy 


praise 
Cyanamid's invest- 
ment 
a profit, after a long bumpy road of 
difficulties. Skeptics have also shaken 
their heads over the $25-million plant 
Cyanamid set up to produce a syn- 
Some 


before 


thetic fiber from acrylonitrile 
think it 


Cyanamid 


long time 


profitable market 


may be a 
Wins a 
for its new synthetic fiber 
Now the 


their heads 


same skeptics are shaking 
Cyanamid 
plant for 
Formica division to pro- 


about anothe: 


venture a $5.5-million 
Cyanamid's 
duce 40 million square feet of flake- 
board a year. “The largest. most mod- 
flakeboard plant in the 
bragged Malcolm, “designed and built 


with ample room for expansion.” But 


world,” 


ern 


the skeptics were unimpressed. Their 


*American Cyanamid Co. Traded NYSE 
Current price: 44%,. Price range (1958-59) 
high, 5534; low, 392. Dividend (1958): $1.60 
Indicated 1959 payout: $1.60. Earnings per 
share (1957): $2.42. Total assets: $586.8 mil- 
lion. Ticker symbol: ACY 
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{MERICAN CYANAMID’S MALCOLM: 


first in line 


doubts turned on the wisdom of Cy- 


anamids allowing its investment in 
Formica to draw it further into the 
building materials field 
Chemical Bond. Actually 
Malcolm may well have 


impressive 


Wilbu 
a much more 
argument for his latest 
gambit than he has yet chosen to ai! 
For there that the 


whole 


is strong evidence 


chemical industry is eyeing 
next big 
than a 


bonded 


building materials as_ its 
area of opportunity. For more 


decade ply wood, a chemically 
product, and partic le board and flak« 
which are essentially 


board wood- 


filled plastics, have been steadily 
plain lumber in house in- 
And more than 
a year ago rival Monsanto foresight- 
exhibited an all-plastic “House 
thinks 


building 


replac ing 


teriors and furniture 


edly 


of Tomorrow which it fore 


shadows great changes in 
practices 


Wilbur 
he predic ts 


Mal- 


na- 


So, obviously, does 
“By 1960,” 
sales of particle board, which 
feet 


are expec ted to rise to se veral 


colm 

tional 
totaled just five million 
in 1947 


million 


square 


non-structural 
An even 


trom 


square feet in 


applications alone more 


enticing prospect comes othe: 


4MEX’S McCORMICK: 
stole some of the limelight 


THE 


industry economists, who estimate 
that total particle board production, 
including flakeboard, will reach some 
400 million 
nearly one third over 

“At 


one 


this 
1958 
that rate of growth,” predicts 
Wall Street 
chemical analyst, “the chemical com- 
keep out of the field 
just getting 


square teet year, up 


much-1 espec ted 


can't 
Cyanamid 
established first 


panies 


seems to be 


MARKETS 


FUROR ON 
THE AMEX 


Not 1929 had traders 
seen anything like the big 
volume that hit the American 
Stock Exchange last month. 


since 


THROUGH 
American Stock Exchange always has 
taken a bac} sek 
better New York 


most ol ts 0-veal life. the 


b VEC! 
Ex- 


ocks on the 


it to the 
known Stock 

The 
exchange drev 


day 


change action 
seniol 
lines day after 
it sel m did 
prising sisted 
StOCKS 

name 

porations 

field the 


know! ( 


narrow 
1 
lessee! orporations 
priced uc (estimated 
S an averawe of $55.15 
Joard) 

Sut last month the An 
Exchange finally stole ome of the 
] 


imelight for itself. On one bl 


Stoc} 


istery 


day in January, its floor traders turned 


over a record-breaki! olurme 
2.6 million shares, thei 


Novembse I 1929 


day since 


such fis 


] 


aimost 


oreovel 

routine for P 

T. McCormick Ove 

January, the Ameri 

volume 

sha 

the 

lion- i > al top] 

476 million of 1929 
Margins & Markets 

for the sudden tradir 

American Stock Exchat 

one Wall Streete: 


was the growing deal! 


What 


stox ks across Tri 
the Big Board 
requirement, 


Roche, of Wall Street 


man, Cummings & Co 


' 
conciuded 


John F 
house of Breg 
It has turned 
stocks, 
Ameri- 


small traders to low priced 
and they ve had to go to the 


can Stock Exchange to get them 











MAXIM OUTMODED? 


According to an old Wall Street maxim, stocks should be sold when 
their yields fall below bond yields, as they did in 1929. But although 
the return on liens hit a 24-year high last year, passing stock yields 
again, Wall Street is not so sure the rule still holds. 
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WALL STREET 


YIELDS? 
WHO CARES? 


Inflation may have tossed out 

yet another old Wall Street 

benchmark. Bond yields hav- 

ing passed stock vields, the 

lure of capital gains still 

outshines the appeal of fixed 
income. 





Wall 
one of the 
‘Once 


wl ade 


Or att the shibboleths that 
Street pays lip service to 
oldest goes 
yields fall 
sell stock.” As one respected broke 
“Back in 1929 I didn't 


no time at all 1 didnt have a 


this way stock 


below high bonds, 


recalls listen 
and in 
flowe ol 
Now he 
ing, but does it still mean something? 

Wall Street's 
fairly 


even a pot to put it in 


sees the same old signal fly- 
theory was 


bull 


up so tal 


oldtime 
When 


prices 


markets 
that 


con- 


simple 
pushed stock 
vields dropped below those on 
servative bonds, then stocks were due 
for a fall 

Repeat Performance. I! th: 
could still be taken 


the stage might be set 


and a big one 
theory 
then 


now for 


seriously, 
right 
The 
has brought average 
4.77° 


1957 to 


that to happen again 
stocks last 


upsurge in 
yeal 
stock yields down from the 
that prevailed at the end of 
3.44%, while 
bond yields have risen to 4.1‘, 
Actually, 
happened early 
1957—and pivotal stocksdid slump 19° 
on the average before going on to all- 


just average corporate 


roughly the same _ thing 


two years ago, In 


time highs. And right now, with bond 


or 


| | 1 
=~ oo 
(By Months) 
(Based on Moody's Index of Stocks and AAA Bonds) 


vield than 


usning to 


liens offering a 20 bette: 


stocks, nobody is exactly 


buy them. Explains Robert Swinar- 
ton of Dean Witter & Co 
cold to 4° They 
tal gain, and the only way 
through stock 

Bonds Go Begging As 
even 
the bond 


these 


Pe oplk are 


income 


some old corporat 
brigade a 
Mighty 
phone & Telegraph's 25s bond 
1986, lately 
discount lor a 


1.3 A 


coupon by 


days 


sell- 


vield, if 


turing in has been 
ing at a 25 
held to maturity, of 

offering with a 45s 
Southern Bell Telephone 


declined slightly from its 


recent 


has already 
101.3 offer- 
ing price 

23 
yields 
Dur- 


Vie Ids 


Even in stocks, apparently 
inducement 
market 1957 
or bette available in such 
Continental Baking. R.H 


United States Lin Chesa- 


alone are no great 
ing the slide of 
of 7 were 
issues as 


Macy, 


THE CHEMICAL CORN’S HELM: 


no loan to the Russiar 


peake & Ohio and scores of others 
without too much interest in evidence 

New Feeling. All this highlights an 
important turn in present-day psy- 
chology. Here’s how Thomas A. Lar- 
kin, partner in Goodbody & Co., 
up apparent public thinking today 
“Our money, many people think, is 
going to be like Confederate money 
soon, so to hell with yields.” Neve: 
says Larkin, has his house been given 
“But,” he 
adds, “it belongs to people who get 
restless when we pick spots cautious- 
ly. They won't go for bonds.” 

Adds Jack Dreyfus Jr., 
ner of Dreyfus & Co 
of Dreyfus Fund, expressing his atti- 


sums 


so much money to invest. 


seniol 


part- 


and president 


tude toward yields: “We're interested 


in outcome, not income.’ 


BANKING 


THE LONG SPOON 


Even the size of the Chemical 
Corn Exchange Bank's rec- 
ord-breaking revenues was 
no match for the specter of 
that Russian. 
Just how big an imprint Ar 
Ivanovich Mikoyan made in 
following a fortnight of sigh 
and speechmaking perhaps e\ 
little 
know 
First 
Union 
places—the annual meeting 
Chemical Corn 
There was the 
Harold Helm 


new records to set 


é 
Armenian himself 
But last month the 
Deputy Premie 
popped up 


shrewd 
nevel 
of the 
Soviet 


Exchange 

bank's Cl 
with three 

before hi 

some o! then 

had beer 

at the now famous luncheon tendered 
Mikoyan by First National City Bank 
Chairman Heln 
some skeptical stock 


doubt “my ability t 


holders, and all 
think of was what he 


Understandably, 
hurt that 
holders should 


was 


take care of myself going to a meetin: 
like that.” He had attended the i 
Helm Mikoyar 
was “an officer of an in 
nation.’ Moreove) He 

that in 
sup with the devilish Russian he 


explained, because 
important 
portant 
made it clear sitting dowr 
indeed brought a long spoon. The ban} 
had Helm, no loar 
mitments to the Russians 

Compared with Helm’s statements or 
1958 the 


made, said 


Mikoyan, his report that in 
bank’s had 
billion (vs. 1957's $3.3 
deposits to $3.2 billion (vs 


soared to $3.6 
billion), its 


$2.9 


resources 


bil- 
lion) and its net operating income to 
$4.25 a $3.86) 


sounded a 


somenow 


share (vs 
little dull 
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UTILITIES 


SPRINGTIME FOR 
SANTA CLAUS 


When a regulated public util- 

ity gets a good chunk of 

non-regulated income, it’s 

Christmas out of season. 

That's just what will pop 

down Montana-Dakota’s chim- 
ney next month. 


EASTMAN, DILLon’s ubiquitous utility 
analyst Harold Young had never seen 
anything like it. Said he flatly: “It’s 
unique.” And at Young's urging, Wall 
Street took a surprised look last 
month at Minneapolis’ smallish 
($137 2-million Montana-Da- 
kota Utilities.* March, Mon- 
tana-Dakota earning seme 
45e per royalties—or 
of the estimated $1.65 a 
share it earned on utility operations 
last year 

Not that extra oil income is any- 
thing very new for a non-oil company 
Many a strategically located rail- 
road (e.g. Northern Pacific, Union 
Pecific, Sante Fe) and even such 
movie makers as Twentieth Century- 
Fox and such distillers as Seagrams 
have enjoyed a tidy income from 
So does Moun- 
tain Fuel Supply, an integrated gas 
distributor, and many a natural gas 
pipeline. But never before, says ex- 


assets) 
Come 
will start 
share in oil 


7 ¢ 


roughly 27 


sideline oil interests 


pert Young, has a broadly based util- 
ity turned the trick 
Shell Game. It all came about, ex- 
plains President Cecil Weldon Smith 
back in 1951. “That year we signed 
an agreement with Shell Oil to de- 
velop some 100,000 of our 261,000 acres 
in the Williston Basin.” But the pay- 
off was long in coming. Under terms 
Montana-Dakota 
rovalties (on a 50-50 
only after Shell had recouped 
March,” says Smith 
ve ll start rning rovalties on a big 
Shell Oil 


to climb well beyond development ex- 


agreement, 
recelve 
basis ) 
its outlavs By 
beginning 


scale with sales 


penses. It'll mean 45c for us afte 
taxes this vear.” 

Best of all regular in- 
Montana- 


is non-regu- 


unlike its 
fron 

Dakota's othe: 
lated Ou oil 


Smith. “are not 


come operations, 
income” 
royalties,” observes 
figured in by the 
authorities in rates.” 
Already 


Smith's 


computing our 
embroiled in two rate cases, 


new source of income gave 


him a good hedge against stingy 


awards 


Montana-Dakota Utilities 
Current price 29',. Price range (1958-59) 
high, 31!, low, 22',. Dividend 1958) $1 
Indicated 1959 payout: $1. Earnings per share 
1957) $1.52. Total assets $137.2 millior 

Ticker symbol MDK 


Traded NYSE 


FORBES, FEBRUARY 1, 1959 


VORTHERN’S MERRIAM: 
he bounced back 


VATURAL GAS 


RETURN OF 
THE NATIVE 


Its uptrend flattened by a 

regulatory dispute, Northern 

Natural Gas is bidding anew 

to get its long-sought ex pan- 
sion under way. 





Four years ago, when Gardiner Sy- 
monds of giant Tennessee Gas Trans- 
mission Co. came along with an ambi- 
tious plan to build a new pipeline 
Midwest to the Canadian 
border, local gas men were soon up in 
arms. In Omaha, John F. Merriam, 
Northern Natural Gas Co., 
was especially discomfited. Fon 
time 


across the 


boss of 
some 
Merriam himself had been plan- 
Du- 
Symonds 


ning to stretch his lines into the 
luth-Superio1 Nov 
with the Same dea 
As things turned out, both Merria 
with their as: 


area 


had come up 


along 


LAYING 


ed allies, ran headlong solid 
brick wall 
Power C threw out Sy- 
monds’ application because of the un 


certainty ofl 


into a 
Late last year the Federal 


mmission 


Canadian gas 
Merriam’s bid 


had failed to prove the adequacy of an 


imports 
disallowed because he 
underground storage project 
The Hiatus. Last month 
Northern's Merriam 
with a new application to serve Du 
luth-Superior. This time he 
solidated all his expansion plans into 
a big $101-million package, 
the underground storage phase from 


however 
boul ced bac k 
had con 


eliminated 


consideration. If approved, the new 
Northern to 
increase the number of cities it serves 
from the 


them in 


proposal would enable 
present 387 to 713 (most of 
Minnesota). “Our 
Merriam, “has 
been almost completely stymied. This 
application unfulfilled 


over the 


lowa and 
expansion,” observed 
represents 


projects accumulated past 


three or four years.’ 

This hiatus in its growth has left its 
mark on Northern's income sheets 
1953 1955, Northern's 
sales and earnings had gained sharp 
ly. But over the past three years, both 
have flattened out. The move into Du- 
luth-Superior and nearby cities would 


Between and 


thus go a long way toward getting it 


back into its old growth form. For one 


thing, Northern's load factor, commit 


ted more and more heavily to hous« 


heating, has gradually been dropping 
The new market promises a very high 
load factor, North 
sales-cost 

monds 


Meanwhile, 
" 


whose current applicatior calls for a 


will thus improve 
eTns 


relations| ip 


Gardine: 


no further 
north than Chicago, still has his eye 
on Merriam’s northerly clime. At one 
point Sy 


midwestern duct extending 


monds who belis that 


noth evel lost by t 


out Northern official 


4 NORTHERN NATURAL GAS PIPELINE: 


a th ree-year 


climb a three-yea slou dow? 
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OIL 


THAT'S A 
DIVIDEND? 


Is a mighty big melon that 
they slice at Superior Oil— 
only the portions have been 
something less than filling. 


stockholders of 
of California 
(2,439) but 
band—and with good reason. Since 
1948 their stock has Luniked from a 
low of 140 to as high as 2000 (1957), 
is still the highest priced issue on the 
Big Board 


Superior’s price may 


LONGTIME 
Oil Co 


small 


Superior 
are a somewhat 


generally happy 


looked 
only its re- 
But 
include fat 
and 


have 
high to those who saw 
ported earnings of $39.20 a share 
these profits do not 


charges for property develop- 


ment write-offs Superior’s cash 
earnings came to an impressive $150 
wealth in the 
ground was increasing year by 
At the last 


engineers in 1955, Superior had de- 


a share, and its oil 
yeal 
count by independent 
veloped and proven oil reserves of 
well over 309 
than 2,682.3 
natural gas 
Understandably, 


ever bought Superior for its income 


million barrels, more 


billion cubic feet of 


however, no one 


Superior paid out $3 a share last year, 
the first divvy since fiscal 1956's $2 
But if the dividend was small, it was at 
Said President 
Keck at the company’s annual meet- 
“Su- 
increasing 


least rising Howard 


ing in Los Angeles last month 
perior has every hope of 
the dividend this year.” “You mean,” 
ventured one heart-in-mouth share- 
holder, “a $4 payment instead of $3?” 
Superior’s Keck only smiled, reveal- 
ing neither much the 
dividend But the 
betting was that the boost would be 
greater than the timid stockholder had 
hoped 


when or how 


next would be 


Reason: Superior reportedly 
Inter- 


nal Revenue to pay out a greater pro- 


has been under pressure from 
portion of its growing net 

No one really expected Superior to 
stock At the 
current price of 2020, even a doubling 
of the Su- 
perior’s yield from about one seventh 
of 1% to one third of 1 Neverthe- 
less, after a week of trading, the very 


become a high yield 


dividend would increase 


acknowledgment that Superior’s man- 
agement was feeling more openhanded 
was enough to send the stock up 300 
points 


*Superior Oil Co. Traded NYSE. Current 
price: 2020. Price range (1958-59) : high, 2020 
low, 1360. Dividend (1958): $3. Indicated 1959 
y»avout: $4. Earnings per share (1958): $39.20 
Potal assets: $260.6 million. Ticker symbol 
Soc 
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SUPERIOR OIL’S KECK: 


under pressure? 


SOFT DRINKS 


NEITHER SNOW, 
NOR RAIN, NOR 
GLOOM... 


It takes the sun to put a 
gleam in a popmaker’s eye. 
After a cloudy first half last 
year, pop’s Big Three now 
see only clear skies ahead. 





Next to the farmer, no 
about the weather than the 
nation’s soft drink makers. When the 
sun shines, so do their fortunes. Says 
ebullient Chairman AIl- 
Nu) Steele 

‘Thirst 
season, but, Pally, that’s just a line 


one worries 


more 


Pepsi-Cola’s 
fred N. (for 


competitors 


“One of our 


Says knows no 


Traded NYSF Current 
posse 29',. Price ange 1958-59) high, 30 
ow, 19',. Dividend (1958) ndicated 
1959 payout: $1.20. Earnings r share (1957 
$1.61. Total assets: $77.4 millior sv! 


bol: PEP 


Pepsi-Cola Co 


PEPSIV’S STEELE: 


CANADA DRY’S MOORE: 


been for all that 
last year, we 
have had a Roman holiday.” 
None of the nation’s top three soft 
drink companies had a holiday i: 
1958, but judging by the reports of 
their top last month, the 
was not exactly a grind either 
Cola’s+ Chairman William 
Robinson reported that 
1957's 


lion to something more 


If it hadn't 
weather early 


lousy 
would 


men vea 
Coca- 
Edward 
would 
record $296.8 mil 
than $300 n 


sales 
nudge past 


lion, guessed that earnings would 
approximate the $30 
($7.07 a share) of the before 
At Canada Dry 
(39) President Roy 


Jr. plucked a silver 


least 
yeal 
ageressive 
Worsham Moore 
lining from the 
year’s first half. cde 
“We fought the battle of the 
and Canada Dry’s 
spoils: net sales of $93.9 million (1 
$7 million 1957), net 
$3.5 million, down 
still the 


company 


vour 


clouds of the 
clared 
weathe) won it.” 
from profits of 
1957 but 


showing ir 


from 
second best 
history As for Pepsi's 
Steele, he saw case sales up anothe 
5‘,. figured earnings at around $1.84 
a share (vs. $1.61 the 
“We were able,” 
spit against the wind.” 

Trade Winds. Noting Pepsi's against- 
progress last year (a $2- 
jump in net profits) 
Wall Streeters suggest that the pre- 
vailing wind in the soft drink industry 
blowing from Fifth 
Avenue headquarters and not from 
Coke's Madison True 
enough, since 1954 Pepsi’s net sales 
billowed by 
becalmed 23° 

bubbling 84° 


year before) 


says glib Steele, “to 


the-wind 
million 


some 


is now Pepsi's 


home on 
some 75‘ vs. a 


for Coke, while 


spurt in net 


have 
rather 


Pepsi's 


The Coca-Cola Co. Traded NYSE. C 
27%; Price range 1958-59 

98) Dividend (1958 $5 

payout: $5 Earnings per 
Total $269.5 


nbol: KO 


assets 


Canada Dry 


ent price: 217, 
4 


Corp. Traded NYSE. ¢ 

Price range (1958-59 higt 
2174; low, 14'4. Dividend (1958) Indicated 
1959 payout: $1 earnings per share 1958 
$1.41. Total as $56.3 million. Ticke 


bol D 


\ 


COKE’S ROBINSON: 


war on the soda pop front 
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profits makes Coke's 16% seem fiat 
But there is no denying that Coca- 
Cola still wears the biggest crown in 
the syrup & soda business. Pepsi and 
Canada Dry are narrowing the gap, 
but they still have a long long way to 
go. Five years ago Coke's sales were 
more than triple Pepsi's; they are 
still more than double. Its net in- 
come, more than quadruple that of 
Pepsi in 1954, last year was two and 
one half times greater 
_ 


But to this kind of comparison, > 
Coke's Robinson, who considers > 
Coke's gain in volume “a _ healthy 
one,” turns almost pale dry. Insisting = 


1 
% Sa is 
RAYONIER LOGGING OPERATION IN THE NORTHWEST: 
n timberla 


nd 


that “we don’t have competitors, only 
imitators,” Robinson points out that 
his imitators’ figures are buttressed Hs 
by some special considerations. Item 
about 30°, of Canada Dry’s net is con- CHEMICALS ; earnings pel 
tributed by hard liquor Dy all this, investo! 
And where Pepsi includes profits ’ ’ Y 7 Al common from unde 
from all its foreign subsidiaries save FALL FROM GRACE alltime high of 4475 
those in Great Britain, says Robinson Losing Status. But 
Coke counts the earnings of its Can Rayonier regain its blue began to los 
Canadian and Cuban subsidiaries and chip status? That's still an ating profit’ mai 
only those among its many other open question on W all Street, fell to 29¢ on th 
foreign companies which actually re- follow ne yea 
mit their profits to Coke. In 1957, for Watt Street cocked an especially in 1958, the bottom rec 
example, Coke chopped some $4 mil- tent and somewhat anxious ear on ings per share whicl 
lion off its gross income, and set it blustery day last month when Rus as recently as 1955, collay 
aside as a reserve to cover foreign sell F. Erickson, Rayonier Inc.'s boc or so, and RNR 
profits earned but not remitted president of less than a year, faced dived as low as 14's ot 
Manhattan's Society of Security An Stock Exchange, , badly) 
alysts. What was up at Rayonier? In vestors who had paid 


dustrially speaking, Rayonier is the years before 


Hot Soda. For obvious reasons, Pep- 
sis Steele, a former Coke vice presi- 
dent who now puts away six Pepsis 


a day takes a different and happier world la gest producer ol ce llulose Ra oni ill ace i 


the basic raw material for rayon and permanent one That was the que 
tion The Street was hoping Eri 


view of comparisons between Pepsi's 

’ . , rn na >} } > 3) t 
progress and Coke's. When he took acetate varn and cellop lane But on =e 
Wall Street it has the eputation ol could answel It va obvious 


over Pepsi-Cola’s fizzling business in , ' 
being a growth stock that committed course, that the rece m could take 


1950, he says, foreign profits, about 


some of the blame 


Something _ less 


75°, of total earnings, were practically the unspeakable sin of ceasing to 
all that was keeping Pepsi's cor- ss 
Rayonier originally had won _ its recession 


porate head above carbonated wate: . 
street was 


oa ; ; th s status wi ofit mat 
Of Pepsi's $11.4-million profits last 8OWth stock statu Wom poco aan 
gins ranking as high as 42c¢ on the that was. It 

sales dolla: and a slow but stead, IS€ ucts of Ericksor 


and acetate textile 


veal he adds, the foreign business 
chipped in only 40 


Ss j ‘ . ] 
_ Statistic al comparisons aside, Wall d NYSE.¢ ‘ ; cellophane wrappings 
Street expects the soda war to get oo high, 23% ow, in re a } } 
il ct Yecal lave 
even hotter this year. Canada Dry’s 


Moore has already predicted that the 


Kets to yntheti be 
nylon and polvyetl 
big ginger ale house will crash into among then 
the $100-million sales club for the Down, Net Out 
first time come the end of its fiscal made it cle 
year in September. With “the most RS 
comprehensive and aggressive” sales 
and advertising plans in its history ae 
Coke's Robinson expects to “establish ‘ea n 
anothe1 record sales veal on all ap tu had been ‘ 
fronts.” Meanwhile, as Coke contin through 1958 
ies to test its fruit-flavored Fanta 
(orange root beer, lemon & lime) 
its first other-than-Coke drink ever 
offered in the U.S., Pepsi is readying 
tests for its own lemon & lime Duet 

You're apt to see,” Says one in- 
dustry expert, “the whole soft drink 
business resuming its powerful post- 
war rate of growth.” Says Robinson RAYONIER’S ERICKSON: less sé 


I see no reason why it shouldn't the timing was poor The 
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% Increase 


“' MOVING PICTURES 


According to the scenario, the motion-pic- 
ture business has long been one of the 
fabulous invalids of U. S. industry 

But since the market turn-cround 

of November 1957 the ticker tope 

has told a different story. In 

just 13’ months, film stocks 

hove shot up 53.3% on 

overage, vs. only a 

36.3% rise for the DJis. 





~ 
+ 











Nev. 1, 1957 ~ Jan 13, 1959 
*Columbia, Loew's, Paramount, 20th Century-Fox, United Artists, Warner Bros 


‘“has rallied 
tire cord (Tyrex) has given cel- 
lulose products in this field a new 
breath of life. Cellophane, rayon tex- 
tiles and rayon staple all are 

Further- 

more, in the overseas markets where 


Improved cellulose 


showing signs of recovery.” 


he sells some 40°; of his output, Erick- 
son sees great hope in the trend of 
cellulose consumption in Europe, In- 
dia, Japan and Latin America 

The Last Hole? That there has been 
significant r Wall 
It had seen plain 
proof of it in the sharp third-quarte: 
recovery in the sales and earnings of 
such leading rayon 
American Viscose and Celanese Corp 
of America. Erickson himself could 
point to an expected fourth-quarte 
improvement of 5°; 


recovery in rayon, 


Street already knew 


producers as 


in sales and up to 
37°) in earnings. 
But whethe: 


for rayon o1 


this was final victory 
a temporary 
a swaying battle only time would 
tell. Even Erickson had to admit that 
cellulose’s end products were meeting 
That 

picked a 
“The 
able thing,” admits Erickson, 


success 1n 


growing competition being so, 
the industry had 


poor time to expand 


notably 
reme rk- 
‘is that 
the adverse effects were not harsher 
Thus, Wall Street was of two minds 
last month about Rayonier’s chances 
On 
two other points, however, The Street 


of regaining its onetime lustre 
was in full agreement with Erickson 
One was the importance of the com- 
pany’s vast timber reserves 
which will continue to 
value.” The othe 
markable capacity for belt-tightening 
Most of last related Erickson, 
Rayonier’s mills operated 
still 
proht 


“an asset 
Increase In 


Rayonie1 S re- 


year, 
cellulose 


at only 53°, of capacity “and 


we were able to achieve a 


YVOVIES 


THE FABULOUS 
INVALID 


If Wall Street has its way 

with Hollywood, movies may 

indeed be better than ever— 
for stockholders. 


At 62, Chicago’s Nathan Cummings is 
one of the leading U.S. grocers. His 
Consolidated Foods Corp. is a collec- 
tion of brands, stores and processing 
plants which last year sold some $352 
million worth of Cummings is 
equally proud of his expensive art 
collection, includes Monet's 
“Child on Tricycle” and Modigliani’s 
“Reclining Nude on Blue Pillow.” 
Recently Cummings added something 
brand new and different to his 


foods 


which 


col- 
lection of companies and paintings 
For about $5.2 group 
headed by Cummings some 
235,000 Joseph 
Loew's Inc. from Wall Streeter Louis 
A. Green and had 
wanted to break up the movie com- 
pany.* What did Cummings want with 
a company which is in the black only 


million, a 
bought 
shares of Vogel Ss 


associates who 


by virtue of income from the rental of 
old movies to TV? “I’m an art col- 
replied Nate 


also like fat assets 


lector,” Cummings. “I 


Loew’s has them 


There's a huge film library, plus 


enormous properties and_ holdings.” 


Bankers in Hollywood. 
Financier Cummings was not the only 


Foodman- 


investor who was beginning to believe 
that movies, or at least the assets be- 
hind them, indeed bette: 
ever. Since November of 1957 
chart), the stocks have 
going up the 
industrials. the 
investing in a Hollywood 
Broadway as the 
fabulous invalid of American business 
Cum- 


Semen- 


were than 
(see 
movie been 
than 


Among 


faster Dow-Jones 
non-Holly- 
woodites 
rapidly replacing 
been such financiers as 
mings, Boston Banker Serge 
enko, Textile Magnate Lester Martin 
Tire Patriarch William 
O'Neil. Recently Hollywood has at- 
tracted Wall Streeters 
and Jerome Newman, Canadian Build- 


have 


and General 


Louis Green 
er Joseph Tomlinson and sometimes 
Movie-Maker Howard Hughes 

Thei: 


assets of Hollywood 


common interest: the golden 
In almost every 
what interested the moneymen 
the 


lots 


case, 


was not so much what was on 


screen as what was in the back 


and vaults of the movie factories 
the old movies which won a 


life filling TV's 
the 


In short 


new lease on insati- 


able demand great lots around 


vy rate, to be broken 
theatre-ownl ‘ 


ent cde ee 


which Los Angeles has spread; the 
long ago written-down brick & morta: 
Moviemen vs. Moneymen. One thing 
that was bothering many moneymen 
the way in which 
being used—or disused 
the company 
running its 


was those assets 
> 
Rai € 

making 


alone 


were 

indeed was 
money on studios 
Mortimer 
president of Columbia Pictures, admits 
that his company alone lost close to 
$7 million in fiscal 1958 on its movie- 
“You strike it 


big grosser, 


Wormser, financial vice 


making 
with a 
“only to lose it through pictures that 


operations 
rich says he 
lose money 7 
With the 


movies down from 432 in 


Hollywood 
1948 to 259 
last year, several of the vast studios 


number of 


were standing half empty most of the 
Between March and July of 
last year, for example, not a single 


time 


camera turned on theatrical movies at 
the Universal 
“There hasn't been enough business in 
Hollywood for all the studios,” 
marks General Tire and Rubbe: 
Tom O'Neil, who Gener- 
al’s entertainment holdings. “The in- 
dustry’s equipped to make 500 pic- 


giant 370-acre studio 
re- 
VP 


heads up 


tures a year—and the overhead is set 
that too—but the market 
been cut back.” 

Split-Vision. So Hollywood was a di- 
vided city. Veteran moviemen, 
to their breed, the 
They believed in keeping thei 
cameras grinding. Many of the money- 


up for has 


true 
wanted show to 


Ro on 


men, however, were insisting that they 
find some way to stem the profit loss 
Case in Columbia Pictures 
Last TV affiliate, Screen 
Gems, netted $2 million, and Bridge 
River Kwai the third 
most successful picture in history. The 
President Abe Schneidet 


point 
year its 


on the was 


other films 


BRIDGE ON THE RIVER KWAI: 


other losses soaked up its gain 
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VMOVIEMEN CUMMINGS, RACKMIL 


are the assets 


made, however, soaked up all those 


dollars and still left Columbia with a 


net loss of $4.9 million latest 


for its 


fiscal vear 
Such a 


has 


Kwatis 
well with 
Millionaire 
Martin, president of Windso: 
Industries and a stockholder 
“Tf not Kwai,’ 
Martin, “Columbia would have 
been in really bad shape. I keep tell- 
ing them make 
and get out the 
What they should 
spinoff Screen Gems, which would be 
a tax-free benefit to stockholders 
That at you could make 
Hollywood stand on its own feet.” 
Decca’s Record. Several 
have already 


loss in the wake of 
not at all 
investors as Textile 


success sat 
such 
Leste 


big in 


Columbia it were for 


says 


to thei: 


pictures 


ab: oad, 


of studio 


business do is 


way, least, 
companies 
part way in the 
direction of facing today’s fiscal facts 
Paramount, perhaps the 


gone 


most dollar- 
conscious studio in the business, has 
gradually off unneeded 
has used the proceeds to buy 


been selling 
assets 
in its own stock at prices well below 
their assets value. The O'Neils have 
completely liquidated their RKO stu- 
dios. Recently, Universal Pictures 
subsidiary of Milton Rackmil’s Decca 
Records arranged to sell Universal's 
studio to Music Corp of America and 


back 


million 


lease it Proceeds to Uni- 
$11.3 Warner Broth 
ers, prodded by financiers Semenenko 
and Charles Allen, sold its older mov 
es to a TV distributor better thar 


$20 n the n 


then 


] 
versal 


ior 


illion Some of oney thus 
President Jack 


Warner Brothers 


earned was 


Warne to 


stoch 


used by 


Duy in 


I S Ss I 
posse ion 


valuable land boon 
sette! 

new films made aftet 
yet to be released to TV 
pre-1948s 


saturation 


in 
thousands of 
1948 
With 


the 


ngeles 


vet 


the 


reaching 


TV 


rapidly 


stage, the networks 
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{ND SCHNEIDER (1. to r.): 


for 


125 


movie making or the stockholders? 


now are panting for the newer films 
to 
prices than in the past 

Canned Gold. To the 
these constitute the most sale 
able (and, hence, liquid) of all Holly 
“We 
Balaban, president of 
Holly- 
wood's backlog in an outright sale t 
TV is $650 million—$300 million for 
the pre-1948s, $300 million for the 
post-1948s and $50 million for the 
silents.” 

Will shrink its last to 
fit its shrunken cloth, unload its costly 
the rest of 
As the industry reeled into 
under the repeated 
shrinking 
kets and wasteful practices, it seemed 
that something would 
Just what it 
be the scenario did not make clear 

Old ways die But the stock 
market, securities strong 


WIDENING CHASM 


Bendix Aviation’s big stake in cir- 
craft components, electronics and 
missiles has paid off in sales but 
not in profits growth. Last year, de- 
spite a slight dip, the firm's volume 
remained higher than in the 1954- 
56 era, but pretax profits slipped 
24% below the average of thot 


and are willing pay higher 


ever 


moneymen 


films 
wood's assets 


estimate,’ com- 


ments Bar ney 


Paramount, “that the value of 


Holly wood 
and valuable 
old films? 
1959, 


blows of 


studios its 
staggering 
rising 


costs, mar- 


almost certain 
have to be done would 
hard 


with movie 








Ne! Sales 
/ 


“Candi” 





1954-56 = 100 
7958 





1957 
(Fisca! years ended 


Sept. 30 


in face of continuing 


to 
mend his 


movie-making 
that the 
in time 


losses seemed Say hero 
to be 
ending 

idol, it 


nsational 


would ways 
fiscally happy 
like a faded n 
settle for a less se 
At le: 


Cummings and his co 


around for a 


even i atinee 
had to 
supporting role 


Nat 


in Loew's and other movie 


ast that what 


nvestors 
npanies 


seen 


to be hop ne 


DEFENSE CONTRACTORS 





LEAN MIXTURE 


Bendix fviation has neu 
products popping up every- 
where, but its profits are un- 
likely to catch up with sales 
until it bring in more 
non-military business. 


can 


For Aa good many 
Bendix Aviation 


that it possesses 


vears. Detroit 
Corp has 


based 
boasted 
a thousand products 
Sheer numbe 


be \A ilde ring 


a million ideas ; aside 


lot 
ot 


pone nts 


Bendix Wares are a 
Although the 


its volume fron 


company et most 
; asa £4 


airs i con 


it is also an auto ele« 

ol 
precision 
Malcolm 
dif- 


stockholders 


supplic an 


tronics equipper produce 


and a | 
mat and 
President 
I find it extren 
to 


metalworking 
devices. Admits 
Pp Ferguson 
to convey 
breadth 
tivities 

To « 


sJendix 


ine 


ely 
ficult 
the 


oul 


and 


progress’ o 


all 


is today 


a spade a nowevel 


de- 


re port 


paat 
predominantly a 
In hi annual 
yeal September 
last n eiled a 
breakdown 1958 
the 


fense contractor 


the fiscal 


tor 


endings 
Ferguson th un 


of Be 


Or 
thorough ndix 
The 

rm had brought in 73 of it 
trom 


ales report disclosed that 


volume 
defense work (56 
just 27 
(13 


nig hest pel 


missile 3) and 


( ial 


was tne 


products 
centage ol 
the firm since 1954 
Ebb and Flow. Most 3 


169 stoc 


sales for 


i} holds I 


more 





WAIKIKI BEACH’S ROYAL HAWAIIAN, MOANA HOTELS (FOREGROUND): 


company such a slim margin of profit 
In the nature of Bendix’ product 
mix lay the answer. Defense contract- 
ing, while potentially very profitable, 
allows a relatively small profit margin 
on the dollar. While 
aircraft missile volume 
59% in 1958, automotive sales 
took a 30% tumble. “Ou 


profit margin,” explains Ferguson, “is 


sales 
and 
fiscal 


military 
gained 


drastic 


higher than that of most defense sup- 
pliers, but this just isn’t a high mar- 
gin business.” 

Tightening Pincers. For a defense con- 
tractor, Bendix’ profits are not ex- 
cessively low, even at the 6.9c postwar 
nadir. Yet the somber fact is that the 
company’s margin has been narrowing 
steadily for several years. Time was 
when could 


Ferguson confidently 


count on earning 10c 
Since 
The 


colm Ferguson sees it, 


pretax on the 
1955, that 
trouble, as 


has not 
Mal- 
is that Bendix 
shift high 
production to less lucrative 


sales dollar 
been the case 


been forced to from 


military 


has 


research and development 

Military business has provided Ben- 
volume but 
the company, which owns most of its 
own plants rather than leasing them 
Uncle Sam, is not 


the economics of defense contracting 


dix with a good deal of 


from geared to 
It finds its present dependence on the 
Pentagon uncomfortable. “Fo 
ten years,” says Ferguson, 


about 
“our am- 
bition has been to get one third our 
business from aviation and defense 
sources, one third from auto supplies 
and one third from electronics and in- 
dustrial products 
There are signs that Ferguson will 
1959 than 


veal 


be much nearer his goal in 
1958. As the 


much of 


he was in pro- 


gresses, Bendix’ automotive 
volume seems 


And Ferg 


other lines he 


and industrial 


likely 
to be restored uson Is push- 
ing ahead in feels 
have good commercial 
He points out: “We're 


ing to 


possibilities 
definitely try- 
Increase Our percentage ol 
electronic and automation products 


So far, we've met with success 


24 


the owner checked out 


SHIPPING 


LIGHTENING SHIP 


Wall Street wonders if Mat- 
son Navigation, having sold 
its hotels to Sheraton Corp., 
may now unload more of its 
non-floating cargo. 


San Francisco’s Matson 
Co.,* whose great 


Navigation 
“white fleet” (in- 
cluding the plush liner Lurline) car- 
passengers and freight between 
the West Coast and Far Pacific ports, 
last month bade aloha to some of its 


res 


most impressive corporate cargo. To 
Ernest Henderson’s burgeoning Sher- 
aton Corp. of Matson sold 
its four hotels (Waikiki 
Hawaiian, Moana, 


Kaiulani) for a 


America, 
Hawaiian 
beach’s Royal 
SurfRider, 


Princess 


Matson Navigation Co. Traded 
Coast Stock Exchange. Current 
Price range 1958-59) ; 
Dividend (1958 $1. Indicated 1959 payout 
40 Earnings per share (1957) $1.67. Total 
assets: $121.1 million. Ticker symbol: MAT 


Pacific 
price: 541, 
high, 55; low, 49! 


SEVIER: 


bucking heavy seas 


WVATSON'S 


reported $18 million, thus 
Sheraton its first foothold 
North America. 

While the money doubtless looked 
good, Matson will be hard put to find 
so dependable a profitmaker as its 
former hotels anywhere in its fleet 
In 1957 Matson’s Hawaiian hotels 
grossed $8.2 million (vs. $95.5 million 
in shipping revenues), netted $285,000 
thus accounting for some 12° of Mat- 
son’s $2.5 million profit 

But though Matson may have 
checked out of its hotels, it still has 
many another anchor to 
In addition to 13% of 
the big shipper 
Pacific Intermountain Express and 
almost all the stock of Pacific Na- 
tional Life Assurance Co. tucked 
away in its corporate hold, all of 
which contribute about $1.3 million in 
annual dividends to Matson Navigation 
No small part of Matson’s 
Pacific National has assets of 
than $30 million, has written upwards 
of $100 worth of 
insurance since 1955. 


giving 
outside 


windward 
Honolulu Oil 


also has 10 of 


cargo 
more 


million group life 


Heavy Seas. The real trouble is that 
Matson’s shipping business has been 
bucking heavy seas. In 1957 gross ship- 
ping revenues swelled some $17 mil- 
lion to $95.5 million, a company record 
yet even beefed up subsidiaries could 
not keep the company’s earnings from 
slipping to $1.67 a share (from $2.40 
the year before). In last year’s first 
half, the voyage became even roughe1 
prolonged strike at Hawaiian 
sugar plantations, combined with the 
U.S. recession, soaring shipping costs, 
and toughening competition, sent Mat- 
son’s earnings per share plummeting 
to a 44c deficit vs. 76c the year before 

Wall Street has it that the 
big Hawaiian companies (Alexande 
& Baldwin, Castle & Cooke, American 
Factors, C. Brewer & Co.) which to- 
gether hold about 40° of Matson’s 1.5 


been 


as a 


rumor 


have 
Randolph 


severe) to 


million shares pressuring 


President Sevier (pro- 
nounced 
Matson’s 


the company 


jettison more ol 
non-shipping 
back on 
concentrating on its shipping specialty 
The 


evidence of 


interests, get 
even keel by 


sale of the hotels was taken as 
management's concessior 
to the islanders’ demands. There was 


talk 


veloped between Matson 


even that a serious rift had de- 
manaLgemel 
and the Hawaiian investors ove A 
business Matson ought to be in 


Washington Matson's leg: 


that there were 


But in 
counsel denied 
such ominous rumblings fron 


I that 


sons Oo ¢ s'le, Ol 


Matson’s 
would be made to walk 
“That's Rumor No. 10,863!" 
Matson lawyer! “It has no basis 


non-shipping 


snapped 


f ‘ 


fac whatsoever! 
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2 SITUATION WANTED—IN OFFICE HAVING POSTAGE METER.” 


Oodayv, no one has to put up with slow Opps eqadiou ( 
Lhe littl IDM desk model meter Prints posta 

on thre envelope with a dated postn 
ll ad. if vou like. Saves time, money 


Now, even the 


IM) 


I 
smallest office can atlord 


three spends less than Sloia day for postave 


Electric models for larger mailers. Call 


i cle THhonmstration, 
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ELECTRICAL EQUIPMENT 


A LITTLE LIGHT 


Ben Abrams’ Emerson Radio 
may not be out of the woods 
yet, but at least it can see a 
bit of daylight—the first in 
almost three years. 





. make a better mouse 


though he 


If aman can 


trap than his neighbor 


builds his house in the woods, the 
will 


his door 


world make a beaten path to 


RALPH WaALbpo EMERSON 


EMERSON Rapio & PHONOGRAPH Corp., 
which takes its name not the 
sage of New England, but from Victor 
H. Emerson, a pioneer of the phono- 
last 
peared to be beating a path out of the 
the othe: 
of. Emerson's net profits for fiseal 
1958 (ended October 31), said Presi- 
dent Benjamin Abrams, will be “ 


from 


graph, nevertheless month ap- 


woods. that Emerson spoke 


about 
ten times greater” than the 7c a share 
of the year before, while sales looked 
1957's 


estimated 70c a 


to be some 8 ahead of fiscal 
$54.8 million. At an 
common share, Emerson's net was still 
a long way from the $3.37 achieved in 
1950, but after nearly three lean years, 
any improvement was welcome to 
Emerson's 7,300 stockholders 

‘The reasons for the sudden spurt in 
Emerson's earnings, Abrams indicated, 
could be laid squarely at the door of 
some 


new particularly 


Emerson's transistor radios (now 20°, - 


mousetraps, 


25°, of total industry sales) and stereo 
But 
were Emerson's resurging 


phonographs more important 
proht mar- 
gins, which firmed up considerably in 
the final quarter, the result of stepped- 
up output by the number of 
(about 


either 


Same 
3.000) No 
was the 


employees small 


mousetrap contribu- 
tion of the consumer products divi- 
sion of Allen B. Du Mont Laboratories 
Inc which last 


W hic h 


Emerson 
(for Sb 


picked up 
and 
Abrams expects to chip in 


‘July million) 
some $20 
million in sales annually 

The Unbeaten Path. 
world of Wall Street is 


any 


Even so, the 
not vet beating 
path to Emerson's doot Despite 
forays into defense 
$8-million Air Force contract for mis- 
sile and flight testing sets), 
Emerson still depends on TV, radios 


and phonographs for roughly 70°; of 


(item a recent 


rec ording 


its total volume. And while much im- 


proved last year,’Emerson’s operating 
profit margins .have nevertheless to- 
bogganed from 16.2 in 1950 to 0.6 


in 1957 


Emerson Radio & Phonogra; 
Traded NYSE. Current = price 
range (1958-59) high, 16', \ 
dend (1958) stock. Indicated 1! 

Earnings per share (1957 
sets: $41.3 million. Ticker svmbx« 


Emerson's Abrams, however, has al- 
ready distributors 
quotas calling for a 50 
1958 
anywhere near Abrams’ 


handed his sales 
increase ove! 
If Emerson's performance comes 
expectations, 
the company (which looks to a 20 

boost in TV sales alone) 
up to the 


may get its 


gross record level of 
1953, reached $76 million 

Abrams obviously does not lack for 
confidence or enthusiasm But as 


Ralph Waldo Emerson also observed 


the 2 OC rd businessman 


neal 


when sales 


‘does not make 


a speech, he takes a low business tone 


avoids all brag, promises not at all 


performs much.” Emerson, with its 


sales has 


that it 
match promise with performance 


wide swings in profits and 


can 


yet to prove consistently 


REFRACTORIES 


GOLD BRICKS 


Like its steelmaking  cus- 
tomers, Harbison-W alker 
slipped last year. But Earl 
Garber’s profit margin = re- 
mained comfortably wide. 





Ear, A 
first 
plicity Garber's 
son-Walke1 


fire-resistant 


looks at 
picture ol 
$102-million Harbi- 
Refractories Co.* makes 
brick—and_ what 
be simpler than brick? Nothing of the 
Earl Garber. For H-W’'s 
intricate indeed. “Things 
change fast in this business,” says he 


GARBER’s_ business 


slance the very 


sim- 


could 
sort, Says 
bricks are 


“Today we no longer sell a single re- 


fractory of the quality we produced 

live years ago.” 
Refractories, as fire brick is 

properly called 


} 
ine 


more 
ire commonly used to 


steelmaking furnaces, but also 


are consumed by such other industries 


Harbisor lker R tori Traded 
NYSE. ¢ rre rk inge (1958- 


} 
i 
pe 


HARBISON-B 


metals, cement, glass 
and chemicals. As the US.’ biggest 
maker of Garber must 
keep up with the rapidly advancing 
technology in each of his client indus- 
That is no job, but more 
not, Harbison-Walker has 
been well ahead of it 


as non-lerrous 


refractories, 


tries easy 


often than 

Last month, Garber showed just how 
important Le considered the matter of 
keeping up, with his customers’ tech- 
Harbison-Walke: 


the doors of its new 


nology flung 


open 
Garber Research 
Center, a 45,000 square-foot laboratory 
located on a knoll 12 miles southeast 
of Pittsburgh, and launched a big new 
program of product development In- 
volving both fundamental and applied 
research 
Products at 
and development in recent years have 
paid off Harbison- 
Walker. “It has been our policy - 
plains Treasure 


a Premium. Research 
handsomely to! 

ex- 
Mock 


high- 


Lawrence E 
“to go after premium-priced 


volume products such as our Vega sil- 
ica and Metalkase magnesite-chrome 


I Prod icts like 


retractories these give 


us good margins o! profit fi 
with the 
panies, who provide Earl Garber with 
about 60 Harbi- 


son-Walker’s profit margins look very 


} 
steel com- 


In comparison 
of his sales volume 


good indeed. Thanks to his premium- 
priced “bricks,” some of which sell as 
high as $2 apiece, Garber broadened 
his profit 7.7 
dollar of 
1957 


major 


margin trom c net pel 
1953 to 12.% 
same the eight 


margins 


sales in 
Over the span, 
thei: 
In the first nine 


steels widened 


from 


4 7 ©) 
2.9¢ to just 7.26 


months of last year, Garber bucked 
emerged with 9.5: 
dollar. The 
earned but 6.3« 

Inside U.S.A. Despite the fact that its 


trade of fire bi 


bisor -W a 


the recession and 


net on the sales 


majo! 


steels, by contrast 


mark Is a chain 


girdling the earth,+ Han 


One H-W of 


19 


{LKER METALKASING OPERATION: 


} 


Old 





What do vou really know about 


HARBISON-WALKER’S GARBER: 


dollars uv the 


has no operations outside the Wester 
Hemisphere Of the 36 plants cur- 
rently in operation, one is in Quebec, 
anothne in Peru. The remaining 34 
units are snuggled up to Harbison- 
Walker customer plants throughout 
the U.S. from coast to coast. Earl Gar- 
ber’s biggest competitor, Philadelphia- 
based General Refractories Co., main- 
tains 28 U.S. plants and has invaded 
Austria. Harbison-Walker, howeve 
claims about 28 of the domestic mi 
ket compared with 20 for Gener 
usually brings in hi 

lume 


But as 1958 drew to a 


ber’s 5.900 stockholders wet 


sales vo 


1-W's 


biggest customer, the steel industry 


something ot a disappointment. I 


was picking up steam; earnings 
‘ls rose an estima 
th quarter But H 
prohts dipped 
riod 
One 
must contend w 


recovery, ugh ati ' Free Color Map 

. . . oO | trol ther l \r ( 

a commensurately hi 
Given a contint 

roduction, however, UTHERN ALIF 


ubtless look forward 
this year. Garber hin 
ires he will earn more 


1958's estimated $2 


recent 

nk that the act 

good deal close 

‘ws than to 1958's bad. Cum 
is that Harbison-Walke: ill 
s customers and end BUSINESS TRIP 
1959 with a net very : 

PAYS TWO WAYS 


$3.64 per share eported 1956, its PiLPA ve 


t 
o 


second best yeal | sacaatidniidd bate nied 





Announcing the unification of 


Society FOR SAVINGS and Society NATIONAL BANK 


Society mn 


NATIONAL BANK 


OF CLEVELAND 


A another important step 
designed to provide great 
er service for Society custom 
ers and the growing community 
we serve, the Board of Trus- 
tees of Society for Savings and 
the Board of Directors of 
Society National Bank have 
voted to unite these banks, 


effective December 31, 1958. 


Society National Bank of Cleveland, with 
total resources of $391,911,460, thus becomes 
the 6th largest -bank in Ohio and 78th largest 
among the more than 13,400 commercial 
banks in the country 


We welcome the opportunity to serve you 
Let us put our thorough knowledge of the 
Cleveland area and complete banking facili 
ties to work for you 


bs S 
~ . 
: / a a 
Niu ( a) Ze ce 3 


PRESIDENT 


STATEMENT OF CONDITION 


December 31,1958 


RESOURCES 
Cash on Hand and Due from Banks 


Uniied States Government Obliga 


tions 
Other Bonds and Securities . 
Loans and Discounts 
Banking Premises ; 
Other Real Estate Owned 
Interest Accrued and Other Assets 


otal 


LIABILITIES 

Re +s. « «> x «6 « -« 000.000 
Surplus = . 000 OOO 
Undivided Profits 

Reserve for Taxes 


Deferred Credit 
Liabilitic 


DIRECTORS 


WARREN BICKNELL, JR 
President President 
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ROBERT F. BLACK 
Chairman of the Board 
The White Motor Company Dir tor 
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President, Payne-Bingham Co, ARE M 

T. J. CONWAY Pr 
President Ihe 
The Fisher Brothers Company 

THOMAS COUGHLIN 


Executive Vice 


LUNTZ 


Luntz lron & 
JAMES L. MYERS 


Phe Murray Ohio Mfg. Company LAURENCE H 
ERNEST C. DEMPSEY Director 

Attorney I 

Squire, Sanders & Dempsey HUGH M. O'NEILI 
WILLIAM H. FLETCHER President 

Retired Anch 


MERVIN B. FRANCE 
WILLIAM HARVEY KYLI 
President 


FRANK C. LEWMAN 


Richman Brothers Cor ( 


esident & ‘Treasurer 
el Co lt 


Chairman of the Bx 
Director Clevite Corporation 


NORTON 


vard P 


Oglebay Norton C 


Motor Freight 


DRAKE I 
Consultant 
The Harshaw Chemical Con 

RALPH S. SCHMITl 
Vice President & Secretary 
The Cleveland Twist Drill 


PERRY 


mpany 


VERNON STOUFFER 
President 
Stouffer Corporation 
ARENCE M. TAYLOR 
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The Harris Calorific ¢ 
JOHN S. WILBUR 
Vice President 
Phe Clevs ind-Cliffs Iron ¢ 
ARTHUR P. WILLIAMSON 
I Chairman of the Board 
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TRUSTS 


KIRBY’S LUCK 


By sitting tight and keeping 
quiet, the silent man of the 
Young-Kirby team has re- 
versed Alleghany’s fortunes. 


Most chief executives are known by 
the company they keep. Even where 
the corporation is a household word, 
relatively few persons can immedi- 
ately supply the name of a current 
president. In rare cases, though, the 
Per- 
haps nowhere has that been truer than 
at Alleghany Corp.,* the investment 
company originally pyramided by the 
eccentric Van 
They were pale shadows compared 
to their flamboyant 
Robert R. Young. Young had a genius 
for attracting attention: fights with 
bankers, other railroads, Washington; 
proxy raids, open letters to the pub- 
lic. Trailing behind Young ran his 
silent partner Allan Kirby, 
unknown to the general public 
Fast Change. Then about a year ago, 
Young committed suicide 
worry that his 
about to fall apart 


top man obscures his company. 


Swerigan brothers 


successor, the 


almost 


some said 
over company 
Kirby, the quiet 
man, stepped in as chairman, presi- 
dent, and Alleghany. This 
month completes the first full year of 
his stewardship. 


was 
boss of 


Under his hand a lot has happened 
Alleghany Corp.’s common equity, 
now an estimated $100 million, is more 
than double the Dec. 31, 1957 total, and 
the highest in the erratic 29-year his- 
tory of the company At the same 
time, debt and preferred claims have 
been knocked down by about 12% 

The trick in all this has been simply 
a complete reversal of Young's tac- 
tics. Where Fiery Bob loved to stick 
his fingers into operating details of 
companies Alleghany had a stake in, 
Kirby has carefully kept his hands 
off them. Where Young would call a 
press conterence at the drop of a hat, 
Kirby men in 
the country for newsmen to get to 

And Fortune. One 
factor in Allan Kirby's brave show- 
luck. Very shortly afte: 
Young's death some litigation ended 


Alle- 


Came 


is one of the toughest 


other not minor 


ing: plain 


which might have badly hurt 


ghany Corp.—but the decision 


down in the company’s favor. Some of 


its holdings, which had been slipping, 
started a turnaround on their own 


The current net asset value of ap- 


proximately $20 behind each share of 


Alleghany common derives mainly 


Cory Traded NYSE. C 


Price range ¢1958-59 


ForBES, FEBRUARY 1959 


from four large holdings: New York 
Central (979,000 shares), Investors 
Diversified Services (357,131 shares), 
Pacific (20,325 Class B 
shares) and Webb & Knapp (almost 
$20-million in 5 The stock 
of each of the first three has soared 
recently (Central moving from a low 
of 1344 past 30) providing 
for a spurt in Alleghany 
$4.22 in 1958 to 


Missouri 


notes) 


impetus 
itself from 
a low of above $11 
last month 

Hands Off. Kirby has divorced him- 
self from the 


these holdings 


active operations ofl 
Though he sits as 
chairman of the executive committee 
of the New York Central, afte: 
Young’s death, Alfred Perlman, whom 
Young had brought into the Central 
as president, publicly 


made what 


amounted to a declaration of inde- 
pendence on operations. He has not 
yet been publicly contradicted 
Alleghany’s block of IDS is large, 
but over the past year it has not had 
voting control. At MoPac, Alleghany 
is barred from effective action by the 
ICC because of its control in the Cen- 
tral. And at Webb & Knapp, the 
original tie was more the 
personal attraction of two magnetic 
individuals, Young and the 
William Zeckendorf, than a _ purely 
business matter. With or without a 
hand in those operations, Kirby indi- 


cates a 


perhaps 


colorful 


with 
Alleghany’s portfolio, shows no signs 


reasonable satisfaction 
of disposing of the principal holdings 

Everything Up. And there seems lit- 
At the Cen- 
tral, business is picking up, its new 


tle reason why he should 


piggy bac k system shows promise, and 
with dividends expected to start flow- 
ing again this year, income will soon 
flowing into Alleghany’s 
Meanwhile IDS, probably the 


largest 


again be 
coffers 
world’s investment 


Mmanage- 


ment company, has been growing 


steadily, and is expected to up its 
Besides, IDS has been 


jumping 


payout again 
hinting variable 
annuities when the legal hurdles are 
With its 3,000-man hard-sell 


about into 


cleared 





Molieons of Dotkers 


Muuons of Dellers 


OUT OF THE WATER ’ 


\ 
we 
Alleghony Corp hos come o long woy 0 
cy 
n 
0 





milton under woter in 1941, by 1958 
mounted to neorly $100 million 


i 
| in 17 yeors. it common equity, $1077 
| 
- 


| 
‘ 


raw waeasiwyswerey &, 
Fortes (st 


force available to handle the business 
its volume could accelerate fast 
MoPac is again 
There Kirby can neither put a direc- 
tor on the vote the stock 
and the class B shares Alleghany holds 


are not 


something els 
board oO! 


eligible for dividends until 
$5 is paid on the class A 
likely this Just the 


road is strategically 


That's not 
yeal same, the 
located in the 
Midwest and Southwest, and its heavy 
bulk haulage of agricultural and min- 
eral products puts it, particularly from 
the viewpoint of the Central, in an 
enviable position 

Inflation Hedge. Webb & Knapp is 
possibly the biggest mark 
among Alleghany’s holdings »o tal 


question 
the holding company’s inv 
consists of $19,950,000 in 
Knapp 5 When it 
another $50,000 worth, 


estment 
Webb & 
notes picks up 
Alleghany also 
gets a 15-year option to buy 10 million 
shares of W&K common at $2.50 each 
or what would amount to one third of 
Right 
slightly 
} 


, , 
highly leveraged 


the common then outstanding 


now, the stock sells for only 
$1.50. But the 
Zeckendorf operation has 


kinds of 


ovel 
irons in all 
real estate 


operations, and 


could, if nothing else, serve as a major 
runaway inflation 


Kirby's lu k wil’ he ld longs 


Alleghany to start paying 


hedge against 

Whether 
enougn fol 
common dividends of its own is any 
At a special 
meeting last fall, Executive 
President David W Wallace 
that would not be blos 


body S 
holders 
Vice 

hinted 


guess tock 


they 


soming too soon 


{ILLEGHANY’S KIRBY WITH THE LATE ROBERT R. YOUNG: 


a change of stewardship, a cl 


ae of fortunes 
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BUILDING 


THE SCAVENGER 
From the slag heap and re- 
covered tin, Vulcan Materi- 
als aims to become a power 


ine the construction supply 
business. 


VATERIALS 





SLAG is a gray, ugly mess of lime and 
silica dumped out of steel mills as 
back in 1916 the 
slag piled up in the steelmakers’ back 


useless dross. But 


yards had an intense fascination for 
Toledo’s Charles L. Ireland. As a 
cheap aggregate for building material 
collected 
in piles he reasoned, slag could bare- 
ly have a peer. So he packed off to 
Alabama and the vast 
furnaces of Coal & 
Iron Company with a big idea: put his 
into the 


manufacture and so nicely 


Birmingham, 
steel Tennessee 


son, H. Glenn Ireland slag 
business 

Waste Not, Want Not. There Ireland 
had no trouble getting all the 


Where steelmen ac tually 


slag 
he wanted 
paid railroads to carry slag away (for 
track ballast), Ireland offered to 
truck it away for nothing. By smash- 
ing the rocklike waste into forty sizes 
ranging from coarse to fine, and sell- 
ing it to roadbuilders, he turned a 
neat profit on what others had thrown 
away 

Ireland's Birmingham Slag was not 
the first to turn a profit on slag, but 
scavenge! has 


odd 


jump into 


no other slag come 


along further in the forty vears 
since For it was no great 
othe well and 


basic agvregates as 


into a prosperous sand, stone, gravel 
and ready-mix concrete business 

On that basis, 
fared well. But it was left to 
son Charles W. Ireland to 
Slag into Wall 
prominence in 1956 by merging it 
with New York Stock 


listed Vulcan Detinning, 


Birmingham Slag 
grand- 

push 
Birmingham Street 
Exchange- 


renaming the 


30 


ale. 
MILLS: 


profits from what others throw away 


combination Vulcan Materials.* In so 
doing he was spellbound by the same 
scavenger's logic that attracted Grand- 
father Ireland. For Vulcan, as the 
nations No Two detinnei (after 
Metal & Thermit) was itself a notable 
reclaiming tin and 
tinplate 
young Charles Ireland, 43, last month 


had 
taking 


scavenger, cans 


swept-out scrap Observed 


“It was a natural merge: We 
always served steel mills by 
Now we could re- 


away their slag 


turn the favor by selling them steel 
recovered from tinplate.” 

Ambition in Aggregate. For ambitious 
Charles Ireland, it was the beginning 
of a new career for the family-founded 
business. In his mind the aggregate 
business was due for some changes 
Far too long it had been the province 
of local, often unimaginative pit oper- 
ators, whose profits, tied to the pros- 


“V1 an Materials Co. Traded NYSE. Cur- 
rent price: 175,. Price range (1958-59): high 
18',; low, 954. Dividend (1958): 50c. Indicated 
1959 pavout xc. Earnings per share. pro- 

1957): 92¢ Total assets: $83.3 milli 


symbol: VDI 


forma 


Ticker 


VULCAN'S C. W. IRELAND: 


a green thumb for growth 


perity of the immediate area 
feast-or-famine. “Every industry,” he 
explained last month, 


through a period of 


were 


“has 
radical change 
We have brought just such a change 
to the 
ized, up-to-date management ove! 


gone 


aggregates business—centra! 
diversified geographical area.” 
Ireland has indeed gone a ] me 
A little « 
ago, he snapped 1 Chik 
Chemical & -Materials C. 
sand & gravel ope 
stroke 


towards doing just that 
a Veal 
Union 
big midwest 
at the gathering t 
Union's small but promising Frontie: 
Chemical 
chlorine and caustic soda produces 

Then he picked up Knoxville, Tenn 

Lambert Bros. and seven other south- 
A As a re sult, 
Vulcan Materials emerged as a Gulf 


Same 


Division. a_ fast-growing 


ern quarry companies 
to-Great Lakes $83-million enterprise 

GM with a Drawl. “We look on our- 
selves as the Motors of the 
heavy construction field,” says ambi 
Charles Ireland 
grandiloquently With 115 locations 
Vulcan still trails its chief 
competitor, Col. Henry Crown's Chi- 
Material Corp 
which is slightly ahead in total sales 


General 


tious somewhat 


however, 


cago-based Services 
Last month, as he reviewed the vear 
Charles Ireland 
acteristically sanguine about 1959. In 
the first three quarters of 1958, Vulcan 
had earned 94c pei 


gone by, was char- 


share, or more 
than Vulcan brought down to net in 
all of 1957. For the full vear, Vulcan 
likely to $1.20 per 
sales up $90.6 million to 
$100 million. Yet 


acquisitions over the 


was share, 
with 
well 


Vulcan's 


earn 
from 
ovel though 
past 
three years have quadrupled its sales 
earnings per share have risen only 
50 Claims Executive Vice President 
Barney “There's nothing 
to be ashamed of in that kind of dilu- 
After 


with varying profit margins, not all as 


Monaghan 


tion all, we merged businesses 


high-margined as aggregates.’ 

See You later, Aggregator. Last 
month, with two thirds of his volume 
Irelan 


forward 


deriving from construction, 


was looking hopefully 


stepped-up activity in 
highway program in 
gates * he observed 

of the bulk of concrete 
a binder. So the 


but hel 1 n mousl\ 


Tars In a $250-n 


road 


a Y bl 

In Januar\ 
becoming the 
processol (Yo ing 


C] 


stow! 


ig still edges him 


Indiana's Gary Slag 


ans diverst empire 


sparing the horses 


Ww ed 


For ARY 1, 
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STEEL 


McLOUTH'S 
LEVERAGE 


Thanks to a slam-bang fourth 
quarter, fast-growing Me- 
Louth Steel marched through 
1938 to post a new high in 
earnings. 

Back In 1953, when the late Donald 
B. McLouth, then president of De- 
troit’s McLouth Steel Corp., 
on his mighty expansion program, 
Wall Streeters blinked in amazement 
Middling-sized McLouth Steel, 
maker of automotive sheet, was capi- 
talized at barely $36 million. Yet Don 
McLouth’s plan involved issuing no 
less than $105 million in debt securi- 
and preferred stock. As_ the 
changed hands, McLouth’s 
common stock shifted abruptly from 
69°, to just 23° of total capitalization, 
creating of the 
highest-leveraged situations 
then, Wall Street 

have been treated to a spectacular se- 
ries of events. Merlin A. Cudlip, one- 
time Packard Motor Co 
who became president after Don Mc- 
Louth’s death in 1954, continued the 
expansion, put into operation the U.S.’ 
first In just 
years, the company tripled its sales, 


set forth 


a 


ties 


money 


one steel industry's 


Since sideliners 


executive 


oxygen furnace three 
set new earnings records in 1955, 1956 
1957. Don McLouth’s 
working surprisingly well. 

Fast Finish. But levers work both 
ways, and Wall Street reasoned that 
McLouth’s debt 
and preferred would chop deep into 
if McLouth 
autcemotive 
That happened in 1958's first 
months, skidded 
to their slowest pace in nearly a dec- 
As predicted, on an 18% 
cline in sales, McLouth’s earnings per 
share plunged 41% to $2.60 

Yet by last month it was clear that 
McLouth’s troubles had been short- 
For all 1958. Cudlip 
nounced, even though sales had slipped 
1.5 to $171.4 the Detroit 


and lever was 


fixed charges on its 


common share earnings 


ever faced a year of p 
demand 
nine auto sales 


as 


ade de- 


lived of en- 


million, 


steelmaker had increased its earnings 
: It took little 


iring to determine that Cudlip had 


a2 to $5.65 
hg 
turned in a slam-bang fourth quarte1 
With the t-up of 1959 mode 
that McLouth had 


a hefty $3.05 per share. This was more 


pel share 


Sta | autos 


in period, earned 


than the company’s net had averaged 


inually over the seven years prior to 


FORBES. FEBRUARY 1 


McLOUTH STEEL'S CUDLIP: 


levers work both ways 


the expansion 
Even 
custome! 
fast 
not entirely 
Cudlip had just 
blast 
and 


program 

though Merlin Cudlip’s 
1s big General Motors 
fourth 


top 

the 
was 
GM 


on 


quarter turnaround 


the result of heavie1 


orders brought 


line a second furnace, a sin- 


tering plant additional oxygen 


process equipment. “These new facili- 


ties,” explained he, “were very help- 
ful to us in cost reduction.” 

Swelling Common. Thus McLouth’s 
4,700 common stockholders could look 
to very 


1959 


pleasant prospects indeed in 
Not only had McLouth topped 


its earnings record in a recession yea} 


an achievement few other steels could 


bu 


claim, 
ly to 


production 


t it also seemed just as like- 
the With 


again upswing 


repeat process auto 


the 
Cudlip’s was a threefold advantage 


on 


strategic location, heavy leverage and 


new operating economies created dui 
ing 1958 
But the outlook for McLouth stock- 


Whict t 
acgquiritr - 


ring the 1953 ref 
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te lic 
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buys in smart stores has paid 
off handsomely. 
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almost 10% from 1957. Meanwhile, 
net earnings, up over 2°; to $4 a share, 
set a 12-year high. It was the kind 
of stylish showing that few retailers 
were likely to be able to equal 

It was the payoff of long, hard effort 
In 1951, explained Bob McKim, he and 
his board had decided that the time 
was ripe to consolidate and recapital- 
ize the company. “We changed the 
nature of Associated from a holding 
to an operating company,” said he, 
“and provided new securities which 
were redeemable in the place of the 
non-callable cumulative preferred 
stocks that had plagued us for so long 
The new stocks were callable in 1954, 
at which time the second preferred 
was retired, leaving us with a com- 
pletely modern and workable capital 
structure.’ 

Painless Growth. Under McKim, As- 
sociated thereupon embarked on an 
expansion program that included both 
branches for its 


building suburban 


metropolitan stores and buying up 
carefully concerns 
“Ten of the branches,” said McKim, 


“have been added since World War II, 


and I am pleased to say that each has 


selected going 


been successful and profitable.” 

The acquisitions included Los An 
geles’ J.W. Robinson; Charleston, 
W.Va.’s The Diamond Rochester 
N.Y.’s Sibley Lindsay & Curr. Said 
McKim: “These new stores have not 
only added to sales and profits, but we 
feel that 
as yet unrealized potential.” Associ- 


each has an additional and 
ated’s sales, he predicted, might reach 
$275 million this year, $300 million in 
1960 

Best of all, pointed out McKim, As- 
seciated’s growth has been financed by 
a%combination of debt and equity that 
the 


earnings, 


minimized dilution of common 
thus held 
tively few growing pains for the com 
During the 
five-year growth period, said McKim 
‘the 


creased only 29 


share compara- 


pany and its stockholders 


common shares outstanding in- 


and earnings pet 


share therefore increased from $3.06 
to an estimated $4 per share.’ 

Profit Improvement. Dutifully check 
Chairman-President McKim 
he had completed his remarks, 


that, if 


ing on 
alte! 
analysts discovered anything, 
Reason 
that the 
Associ- 
ated's purchased units when acquired 
that of the 
chain as a whole, yet the company's 


he had been unduly modest 
he had neglected to point out 
operating profit 


margins ol 


were in each case below 


over-all profit margin continued to 
improve (allowing time for the assimi- 
What is 
more, the margins were already among 
than 7°.) in the 
low-margin department-store indus 


try 


lation of the new properties) 


the highest (more 


In an era when customers have been 


Net Sales (Millions) 


Operating Income (Millions) 


CHAIN’S GAINS 


Five years ago, Associated Dry Goods 
completed a long-range plan for set- 
ting its corporate house in order by 
revamping its archaic capital struc 
ture. Remodeling what had been a 
department-store holding company 
into an operating chain, Associated 
bought and built more stores, thus 
increased its sales by 68%, its oper 
ating income by 52%. 











trading up” (retail parlance for buy- 


ing more merchandise), 
McKim had shrewdly concentrated his 
expansion in the area of higher quality 
“During the 
“the average 
has 


expensive 


goods last ten years,” 
sale in our 
$4.99 to 


This growth has not been pri- 


he admits, 


company increased from 
$6.42 
marily the result of an increase in the 
sell, but 


desire and demands of out 


price level of the goods we 
of the 


tomers tor 


cus- 
merchandise of highe 
quality and of distinction, which indi- 
cates, we believe, a rising taste level 
among the population.” 
Stores of Quality. Thus 
acquisitions of Associated are likely 


any ftuture 


SPENCER’S SPENCER: 


a highly profitable business 


carefully selected 
growth potential and 
clientele. “As individual opportunities 
occur,” explained McKim, “we hope to 
additional the As- 
sociated type, those which have tradi- 
tionally 


to be increasingly 


as to site, 


acquire stores of 


emphasized quality, value, 
thei 

We 
would expect such stores to give our 
geographic dis- 
tribution of its assets and to provide 


fashion and personal service in 


dealings with their customers 


company a greatel 
both an immediate and potential ave 
nue of growth.’ 

The capital expenditures Associated 
has earmarked for 1959 and 1960: $10 
($3. million than 
vear) and $3.5 million, respectively 


million last 


more 


CHEMICALS 


LET OTHERS 
WORRY 


Many a chemical maker has 
tried to fertilize its profits 
with ammonia fertilizers. But 
none has succeeded anything 
like so well as Spencer 
Chemical. 
million tons of 


THE approximately 2 


nitrogen spread annually as a ferti 
lizer on the nation’s croplands causes 

noses to wrinkle in rural 
than it Wall Street 
This stems from no attitude of 
Wall 


farming 


far fewe1 
America does in 
supe 
urbane Streeters to- 
dirt the 
though sometimes emotional, is neve! 
Rather the 
the financial community for the 
that makes tall 
purely financial explanation 
Ever 1952, the 
mand for fertilizers 
up Yet the 


produce 


riority ol 
wards Canyor 
supercilious distaste of 

stuff 
has a 


the corn grow 


since postwal de- 
has been drying 
country Ss capacity to 


anhydrous ammonia has 
crept further and further ahead of de- 
Last month, when a key grade 


of fertilizer, 


mand 
nitrate, nit its 
(S68 a tor 


ammonium 
lowest base price in years 
on Jan. 1 compared with $72 a 
finan ial 
nized the familia 


ago) the 


comm 
oao!l 
capacity again 


} 
was not LO! 


Double Meaning. It 


before investors were casting al 


Kansas City 


llior 


quiring eye towards 


medium-sized ($76.5-mi 


assets) 


Spencer Chemical Co the country’ 
third 


largest produce 


ammonia 


For not only is ammonia Spencet 
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main product, accounting for about 
half of total sales, but its main sec- 
ondary product, accounting for an- 
other third, is polyethylene, and that 
is a product in which industry over- 
capacity is hardly less serious than in 
ammonia. Against an 


industry ca- 


like 1 3 


production of al 


pacity of something billion 


pounds, types ol 
polyethylene last year probably ran no 
more What's 
fifths of 
is geared to make high- 


than 750 million pounds 


more,- approximately four 
that capacity 
ly flexible, low density polyethylene, 
pence! 
Yet if the 
focus of inquiring scrutiny last month, 
few bette 
able to bear it. True, as President Ken- 
neth Spencer had admitted, “financial 
results in the 1958 fiscal year [June 30] 
Sales had fallen 
than 21 


Just the same, Spencer had managed to 


Chemical’s own specialty 


Spencer Chemical was 


chemical producers were 


were disappointing.” 


6.5°., and earnings more 
earn a respectable $3.09 a share, com- 
fortably $2.40 
Moreove 


of unprofitable nylon molding powder: 


covering its dividend 


though carrying the burden 


production and of doubling his poly- 
ethylene capacity to 90 million pounds 
a year, Kenneth Spencer still 
claim that his company 
“continues in a strong cash and work- 
ing 


could 
and prove 
ratio ol 
robust 4 to 1 
Spencer's 


capital position -, ae 
liabilities: a 


Hotbed for Profits. 


perity, surprising as it 


assets to 
pros- 
is considering 
the saturated markets it does business 
The truth is that 
producing anhydrous ammonia is a 
highly profitable Shrewd 
Ken Spencer got off to a fast start in 
it by highly 
government plants after the war 
boldness paid off 
1949 and 
was its only 


in, IS no mystery 


business 


efficient 
His 
Be- 


when ammonia 


acquiring two 


handsomely 
1954, 
product, Spence: 


tween 
major 
Chemical’s operating 


profit 


margin 
averaged 45°, , a phenomenal showing 


unmatched in the chemical industry 

Even last 
markets for both his 
Ken still 


operating protit of 3lc on every $1 of 


year, despite softening 


major products, 


Spence! could show an 
sales, a margin that surpassed those of 
chemical industry leaders as 
Carbide Dow 
1957 


Last month, as Spence rs new 


such 


Union and American 
Cyanamid in 
100- 
ton-a-day urea plant began its first 
ot operation, Ken Spence: 


confident he 


yea! Was 


was in the right business 


Some 75 of his basic anhydrous 


ammonia 1s upgraded into commer- 


cial and agricultural chemicals, and 


he was satisfied to keep his company’s 
emphasis right where it is. “Poly- 


ethylene,” said he, “is producing a 


But 


ammonia will continue to be a major 


desirable balance in earnings 


source of income.” 
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{MERICAN METAL’S BUNKER: 


icing on 


WETALS 


THE SOMETIME 
TOUGH 
Long too tough for its own 
good, molybdenum may be 


softening its character—and 
all for its own good. 


As ERSTWHILE president of Climax 
Molybdenum Co., chairman 
of the merged American Metal Climax 
Inc.., the world’s largest produce! ol 
Arthur H. Bunker al- 
wavs faced a basic frustration Moly’ 
Hard, 

high 
would 
blast- 


and now 


molybdenum 


was too tough for its own good 
with a 
metal 
lor the 

temperatures of jet engines 


corrosion-resistant and 


melting point the rare 


have been pertect 


furnace 


Total Sales (Millions of Dollars) 


th 





A MATTER OF MARGIN 


Because of shrinking profit margins, in 
1958 Spencer Chemical had to produce 
57% more dollar volume to achieve the 
some operating profit it earned in 1952. 
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Of Moly & Markets 
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government procureme 
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metal 


markets I 
Climax's molybdet 
used to toughen and harden 
alloy for 


plate and 


and cast iron, and as at 
ening armol 
Climax researchers t1 
find ways to use it in fer anda 
lubricants 

All these are 


zed markets, of course But a de 


the mselve good 


fense demand would have put a tasty 
ng on the molybdenum producers 


Without it, the 


moly bade num 


going for the 
produce sometime vot 
quite as tough as the metal itself At 
Molybdenum Corp. of Amer 
example Chairman Marx 

headed the 
processor of the metal, man 
a tidy 84c a share durinys 


wal boom 


nation’s second 


But his company 

‘ ven close to that 
Break-through & Boom. Yet last n 
there ¢ 
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all the Bureau of Mines claims, mols 
may well find a vast new market fo: 
itself in missiles and space age craft 
It would be, moreover, virtually a 
guaranteed market. At present, engi- 
high-temperature 
which can 


neers are 
nickel and 
withstand 

3,000 degrees 
molybdenum 


using 
steel alloys, 
temperatures up to only 
Fahrenheit. The metal 
would be not onl 
much more useful, but virtuall 
rrecessary 

Not that volume 
molybdenum is likely to come over- 
night. American Metal Climax is sup 


plying metal for the research labora- 


demand fo 


tory and plans to send observers to 
future 
spokesman for the 
while the 
achievement is a major 
to metallurgy, it is still much too early 
to assess its commercial value. Too 
Wall Street analysts 
pointed out, there was no guarantee 
that molybdenum, itself, would not be 
displaced by some other wonder metal 


However, as a 
noted 


experiments 
company 
government scientists 
contribution 


some metals 


In time 

A Matter of Months. At the 
of Mine’s Oregon laboratory, where 
the breakthrough had been made 
Regional Director Mark Wright 
not nearly as cautious. “I calculate,” 
says he flatly, “that it will be a matte: 
of months before casting molybdenum 


Bureau 


was 


in some shapes is commercially feasi- 
ble. Titanium, it is true, took a couple 
of years, but moly should go faster be- 
have 


cause of the experience we 


gained in titanium, zirconium and haf- 
nium.” 


Wright 


might be 


that thers 


good news fo! theoming 


also observed 
more 
higher 
tungsten, in. whicl 


and Moly 


is a leading produce 


about a metal with an even 
melting 
both 
bdenum Corp 
‘We're trying to make 
explains Wrigl 
will 


point 


American has a stake 


extremely hig 
purity tungsten,’ 
his lab can do so, then it 
taken a long step forward ‘toward cas 
ing tungsten as well as moly. Anothe 
world’s kno 


factor: with 5 of the 


tungsten ‘serves in undependable 
Inited States might 
d to 


} } 
StOCKDIIe tur 


researchers succecad 
Wall Street’s Choice. After st 
the optimistic government report 
the cautious Climax stater 
Street lost no time In 
choice In the few days 
announcement, enthusiastic biddir 
upped the total market value of Am« 
ican Metal Climax’ stock by a wallop- 
ing $70 million, Molybdenum Corp.'s 
by some $10 million The wonde 
metal that was too tough for its own 
finally 


softening into a regular fellow of 


verge ol 


US 


good seemed on the 


industry 
1959 
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1953 1954 1955 1956 4F MARIS AS ORO 


1959 
The FORBES index 


Solid line is computed weekly end monthly, gives eque!l weight te 
five foctors 





1. Hew much ere we producing? (FRB production index) 


2. Hew many people ore working? (BLS non-agriculture! empley- 
ment 


3. Hew intensively cre we working? (BLS overage weekly hours 
in manvtocture) 


Are people spending or seving? (FRB department store soles) 
Hew much money is circuleting? (FRE bank debits, 14! key 
centers) 
Factors 4 ond 5 ere adjusted for volve of the dollar (1947-49 
= 100), fectors 1, 4 end 5 for seasonal! voriction 
Plotted line is @ preliminary weekly figure and may net necessarily 
agree with the revised monthly total Det indicates on 8-doy estimate 
besed on tentative figures for five components, all of which ore subject 
to loter revision * 


115 


figures for the five components (1947-49 = 100) 
Dec. Jan. Feb March April May August Sept Dec 


Prelim.) 
Production eee 133.0 130.0 128.0 126.0 128.0 | 136.0 1 0 ; 1 142.0 
Employment 118.0 115.7 115.6 114.2 , ! 115.3 116.1 
Hours ryt 96.7 96 96.7 96.0 96.7 7 2 , 100.0 
Sales ore 117.6 112.: 119.8 120.8 123.7 2 7 127.4 
Bank Debits “ws 151.6 142 135 141.7 145.1 42 i53 150.7 
INDEX f 123.5 119.2 120.0 121.5 126.5 2 5 126.2 





THE MARKET OUTLOOK ren tage on 


Sin ilarly, the me 
by SIDNEY B. LURIE pean Common Ma 
into be ing January 1 
One W orld estimated It could ea 


one ol the most in pol 


Tuts, as has often been noted, is the able for purchases developments of our tim 

biggest era the American security Net result of all ' sense that: 1) A progres 

buyer has ever known. New fuel _ this is that yester- been taken towards ret 

keeps being added to the fire which day's luxuries . nomic straight jacket 

is spreading such pleasant warmth have become to- saddled 165 million people 

these winter days day's necessities 1930s. 2) Not only will th 
For example, as everyone knows,’ Basically the federation strengthen Wes 

the American consumer was the change reflects the but it could be the 

“hero” of the 1958 recession. But few fact that more people now are em- sets off a world t 

realize that the factors which spelled _ ployed in the traditionally stable serv- True, initially 


new stability and dynamics in con- ice industries rather than in manu- 


cooperation ol x cou (whic! 
sumer demand have more than tran- facturing plants. It also reflects the absorb about 15°, of our exports) can 
sitory significance. Specifically: 1) built-in cushions arising from the fact be a mixed blessing. There undoubted 
Notwithstanding the inflation fears that more people than ever before are’ ly will be dislocations, for some in- 
which have been so evident in the’ protected by unemployment insur-  dustries may be hurt; the comple 
stock market, the American people ance and pension plans. Apropos the of our foreign trade most probably 
saved more money last year than at last factor, this year the benefit pay- will change in the years ahead. But on 
any time in these Fabulous Fifties. 2) ments under our Old Age Insurance long-term view, the European Con 
With almost half the nation’s taxpay- Program probably will total almost mon Market should be an unmistak- 
ers now in the $5,000 and over brack- $10 billion as compared with $5 billion able “plus.” For one thing, its basic 
ets, there is a perfectly enormous _ in 1955, and the sum will rise steadily, purpose is to raise the area’s produc- 
amount of discretionary income avail- although not as dramatically, in com- tivity and living standards, which now 
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are well below ours. Secondly, the 


WOULD you SPEND . more prosperous the nations become, 


the greater will be the demand for the 


goods we can produce so well 

S If it is true that we are to live in 
“one world,” it also is true that we live 
in an interrelated stock market. Each 


of these two, new, broad “pluses” has 
for Investment Success distinct stock market application. They 
do not comprise an “ivory tower” phi- 
H ° losophy 
in The Opportunity Year Ahead? 


Case in point, the fact that consum- 
. . » just $20 a year for the facts and guidance you need ©'s have more money to spend does 
. 2.8 : j etic — 1 | 

to help make the best possible decisions regarding your "°' 1utomatically mean it will be 
securities during this important period channeled into the purchase of homes 
and hard goods. Appetites have beer 

\ ELL, that’s all it costs you for the most c« te ent service we've satisfied, tastes have changed 

been able to devise after 56 years of suc “ri . .. the same 

service already endorsed by more than 60.000 investors who thoroughly believe : ; * 
“that it’s worth every penny of the $20 they pay—and more! tant, competition for the consume 


BECAUSE HERE'S WHAT YOUR $20 BUYS... - nig gh anager acta 


fore there are certain obvious 


and 
families have grown. No less impor- 


The annual “Stock Fact- beneficiaries of the probable 1959 


ograph” Manual a 30} spending pattern, and this is where 
mage dexes eview of | FINANCIAL 
ee LWORLD MTT the interrelationship comes in 


0 The Financial World 
INDEPENDENT | ‘Independent Ap- 
APPRAISALS praisals” 64-page 

. guide to nearly 2.000 

stocks sent each 

month to every subscriber. Detailed di 
gests on prices, earnings, dividends. Our 


more than 1.800 stock«—a E 
parade of pertinent facts For example, our nation, which is 
that highlight their good 
pont. and bad makes the 
Factograph indispensable | will spend more money on necessities 


“living high on the hog,” undoubtedly 


individual ratings for comparison and 


ws a ready-reference guicte such as food and clothing. This directs 
profits. (Similar guides cost up to $24.) 


Sold separately at $5.) 


attention to the meat packers, such as 


~pamp * “ Specialized, personal 
wel by. 5 and confidential advice 
Advice. vile about any investment 
- = = as often as tour time- 


Wilson, and grocery chain stores, such 
IN ADDITION TO =& as Penn Fruit 


\ full year’s subserip So much has been said about Wilson 
ven te FINANCIAL in past columns that there is littl 
WORLD 2 fact-packed : 

issues of a magazine pub- : 
lished for just one pur es | favor of a speculative interest in the 
prose to ke ep you : 


a month. The best and most considered 
opinion we can mail you on any par point in repeating the arguments in 
ticular stock the most seasoned advice 
we can give you on whether to buy, sell 
or hold. (Available free to subscribers, 
can't be purchased alone at any price.) 


FREE 
if you act NOW! 


best-managed company in the indus- 


eurrent on exactly what's . . 
happening and why. in try. Suffice it to say that the meat 
the world of stocks. bends and business. to packing cycle has turned for the bet- 
eateh trends as they start. to let you profit . 
from the mest aterartive enpertanitics to buy ter, and the industry is more efficient 


or sell Cost, $26.00 at sour newsstand.) than ever before 

Penn Fruit is a_ relatively small 
JF that sounds like $20 worth of = grocery chain, whose sales per store 
tax-deductible expense to you, 
. . « $20 that will increase your income, 
improve your portfolio and assure in- 
vestment success . . . just return this Sion costs which have held down prof- 
“ad” with your name and address, and its probably will not penalize earnings 

Seoche Sennnnine your check or money order. (26-week in the 1959-60 fiscal vear 
ae ag Pate trial offer includes all these services M a 4 | = 
ach ears for $12.00.) Vit anc NirTs America aiso will 
Price Range spend more money this year on travel 
Dividends % YEARS OF SERVICE TO INVESTORS which points a finger at Greyhound 


Stocks Splits (whose 1959 earnings should be mark 
Earnings (as available edly better than last year’s roughly 
oR pa Dept. FB-21—17 Battery Place, New York 4, N. Y. $1.25 per share) and the airlines, such 
as Northwest Matter of fact the en 


We will reserve for you 
the forthcoming “14- 

Year Stock Reeord™ 

Book (1945-1958) 

of over 1.000 

N. ¥. S. EB. Common 


are the largest in the industry. The 
significant point here is that expan- 








tire airline industry probably has en- 


eve vere HOGS ACTIVE STOCKS ON | Si...” 


new ravel narket 


THE NEW YORK STOCK EXCHANGE i Amancio tn giiag to teevel mee 


1959, our gasoline consumption is like 
How often have you wondered if it was safe to jump in and buy when stocks such as POLARCID ly to increase sharply which brings t 
REXALL, LORILLARD, AMERICAN MOTORS are being traded in thousands of 


shares at the top of 
the most active list? We believe that we can now answer this 


mind the much-improved position of 
vital question 
After years of research we offer “THE TOP TEN on analysis of the ten most active stocks of the the 
week listed on the N.Y.S.E. This analysis is keyed to timing- volume—price range, and volatility : : 
To the best of our knowledge this is an important ‘first’ in stock analysis started on a dour note, ended on 
The investor who insists on being fully informed will find many answers to the problem of rising chorus of optimism And the 
establishing positions in many good situations as they come to the fore 


oil industry. Last vear, whicl 


constructive case seems well justified 


= CAPITAL GAINS — for there is little likelihood of a change 


To achieve capital gains is a primary objective for investors in all tax brackets. To help attain in depletion allowances Domestic 
this goal we would like to have you read our book “TRADING BLUE CHIPS FOR CAPITAL GAINS ‘ompanie hs the Standard Oil 
We will send you a copy and 3 weeks of our complete advisory service including the new ‘TOP ‘ panies, sucn as 1e€ Ofanaart vont 
TEN ANALYSIS” for only $1.00 (or $1.25 airmail of Ohio and Indiana, a holding com- 


MARKET RESEARCH ASSOCIATES pany such as Mission Corporation 
108 South Los Robles, Pasadena, California which controls Skelly Oil, seem most 
interesting at this time 
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If America drives more in 1959, tires 
will wear out faster. a consideration 
which highlights the already booming 
replacement market. Moreover, the 
increase in original equipment de- 
mand (tires for new cars) points to 
a new peak in production this year. 

All of which directs attention to 
American Viscose, whose tire yarn di- 
vision now is running “full,” and 
which will have the benefit of a price 
increase in the second quarter. More- 
over, the demand for textile rayon is 
considerably better than it was a year 
ago this time, and the company’s 
cellophane business is good. Net re- 
sult of the foregoing is that American 
Viscose’s consolidated 1959 earnings 
potential (including profits of the 
90°. -owned Chemstrand Corpora- 
tion) probably is in excess of $4 per 
share. Last year, the consolidated 
profit probably was in the $2.65-$2.75 
per share area 

In like vein of thought, the Euro- 
pean Common Market may open new, 
interrelated, speculative opportuni- 
ties. For example, there will be a 
growing interest in the major Euro- 
pean companies, which serve the area, 
such as Philips Lamp around 65 
(over-the-counter), paying $1.84 
This dynamic world-wide electronics 
company with estimated 1958 earn- 
ings in excess of $5 per share is 
statistically cheaper than its Ameri- 
can counterparts 

It also will lead to wider interest in 
the many American companies which 
have a heavy foreign flavo1 For ex- 
ample, American-Standard has seen 
ts foreign sales grow from $82 million 
in 1953 to about $125 million. Divi- 
dends from these subsidiaries repre- 
sented about 45c of last year’s — 
85c per share profit. which excludes 
an additional 20c-25c pe: share left 
abroad for expansion 

Anaconda, owner of over 40°; of the 
lree world’s coppe reserves would be 
a direct beneficiary of Europe’s rising 
standard of living, since over half its 
output is sold outside the U.S 

Even the soft drink companies, such 
as Coca-Cola and Pepsi-Cola, obtain 
an important portion of earnings from 
growing foreign markets throu ghout 
the world. Incidentally, the “coke 
companies also would benefit from the 
‘teen-age explosion.” As every par- 
ent knows, teen-agers are insatiable 
consumers of soft drinks 

In a word: 1) Styles in speculation 
are likely to change in 1959—with the 
emphasis on new favorites that will 
benefit from these changing times. 2) 
The key to successful speculation lies 
in emphasis on companies which have 
merit “ex” the over-all market en- 
vironment. It’s easy to enthuse about 
individual values—but not necessarily 


the averages 
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New Profits Growth 
for Electric Utilities 
Di SPITI 


no sigi 
of the 
of obtaining n mo which threater oO umpai 
on the common equit ‘ lato conn ons acted favorably 
of the (58 rate increa etition led la Most of the 
ippl 

This development 

utilities Long interest 


an investment tollow 
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IS NOW THE TIM 
TO SPECULAT 
IN WARRANTS? 


We believe the growth comparisons 
below will show you, better than 
anything we can say, how the specia! 
‘leverage’ of warrants can make you 
very large profits even a small 
fortune—in a short time: While $100 
in Tri-Continental’s stock was grow 
ing to $1,623 in 45 months, $100 1 
rri-Continental’s warrants grew to 
$17,200 or 10.6 times as much 
And while $100 in Hoffman Ele« 
tronics’ stock was growing to $2,267 
in two years, $100 in Hoffman Lle« 
tronics’ warrants grew to $50,000 
or 22.1 times as much. As you can 
see, $100 in warrants espe ially at 
low prices) can do the work of $1,000 
or even $2,000 in growth stocks 


NEW SPECIAL REPORT 
Now, after an intensive study of {2 
active warrants, our Editors in a 
new Special Report select for you 
“8 Growth Warrants that Can Offer 
You Big ‘Leverage’ Profits’. 
rants in this Report appear bargain 
priced and may rebound 
Warrant Selection No. 1, for examplk 
is tied to 


ow 
SOOT 


uh depressed growth ato 
now selling at only 5 times its cur 
rent earnings-per-share. We believe 
this stock could rebound quickly to 
its earlier price levels. That in turt 
could, automatically, send the stock's 
warrant climbing quickly 
you very large ‘leverage’ profits. 2 war 
rants in our Report may offer long 
term growth potential: Warrant Sele« 
tion No. 8, for example, is tied to an 
wygressive growth-minded stock now 
diversifying into 
energy 

Kis ind 


to otter 


speciul situation 
fields, including oil, natural 
uranium. This stock ma 
point to big gains. And, because of 
the ‘levy erage’ factor, its warrants mn\ 
point to even bigger gains. 3 warrants 
in our new Report appear well-situ 
ated to lead a rally: One of these 
Warrant Selection No. 4, is tied to 
leading stock in missiles. This stock is 
growing now And its ‘leveraged’ war 
rants could move up even faster 


SPECIAL $1 TRIAL OFFER 

In addition to analyzing ‘8 Low 
Priced Warrants’, our new Special 
Report tells you what warrants are 
explains how ‘leverage’ works 
why $100 in warrants can do the 
work of $1000 in stocks and wh 
all-important in buying 
warrants. A copy of our new ‘War 
rant’ Report is yours as a bonus now 
when you send just $1 (new readers 
only) to try our weekly advisory 
service ‘The Growth Stock Letter 
for the next two weeks. Mail this 
ad with your name and address and 
$1 today to Dept. F-28 


DANFORTH-EPPLY 
CORPORATION 
Investment Advisers 
WELLESLEY HILLS 81, Mass 
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INVESTMENT POINTERS 


by J. DONALD GOODWIN 


Six Suggested Stocks 


IT SEEMS to me that purchasers of the 
following stocks will do well with 
them during the period ahead 

ACF Industries sold at a high of 71 
in 1955, and subsequently declined to 
1957. Since 
time, it has traded in the rela- 

narrow 


a low of 36 reached in 
that 
tively range between 36 and 
its present price of 52, from which base 
area I believe it is now getting ready 
to advance—perhaps to its forme: 
high 

The company operates six divisions 
in 16 manufacturing plants through- 
out the country, producing such items 
tank, passenger, 
industrial and mine cars; material han- 


as railroad, freight, 
dling equipment, automatic weighing 
systems, analog and digital computers 
infra-red guidance 
fuel 
tems, nuclear reactors and many othe: 


devices, missile 


systems, radar beacons, sys- 


products, both for civilian and govern- 
ACF main- 


tains a fleet of railroad cars which it 


ment use. In addition, 


leases Earnings in 1958 were poo! 
and are estimated at around $1.70-$2 
$5.54 per 


earnings 


per share vs share in 1957 


Howe ver, an recovery IS 


anticipated in 1959, as the general 


recovery in the nation’s economy is 
expected to result in an improvement 
in the railroad and automobile indus- 
which the 
largely dependent 


tries upon company 1S 


In this connection, management is 


engaged in a pro- 
gram of diversi- 
fication, having al- 
ready entered the 
electronic, missile, 
aircraft and nu- 
clear industries, 
which it is hoped 
will add importantly to the company’s 
future earnings. Finances are quite 
strong, with a book value of over $80 
per share. Capitalization is moderate 
consisting of $8 million in funded debt 
and 1,417,904 shares of common stock 
American Optical is one of the 
world’s largest manufacturers of opti 
cal products of all kinds It also pro- 
duces microscopes, dental equipment 
theatre 
and missile tracking devices 
this 


Finances are good, and cap 


and astronomical equipment 
Plants 
are located in country and it 
Canada 
italization is small, consisting of $15.5 
debt and 794,163 
common stock The stock 


has not done much for some time, but 


million in funded 


shares ol 


recently has been acting better and | 
think is now in a position to advance 


Range since 1955, 53-30 


5, now 
41 and paying $2, so 


around 


that the 


\ ield 
is close to 5 


Smelting & Refining has 
disappointing 


A merican 


been during recent 


years, and many investors have indi 
cated to this column that they have 


lost faith in the stock. Earnings have 
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been in a downtrend since 1956, but I 
believe the worst is over and that 1959 
will show a turning point, as the out- 
look for the metal business is im- 
The company is the largest 
smelter and refiner of non- 
ferrous metals in the world and owns 
large interests in Peru and Canada. 
Its dividend income from investments 
is substantial. Present price, 50; indi- 
cated dividend, $1, which I think will 
be increased. It ought to be an ex- 
cellent purchase for the long pull 
Bath Iron Works has been a rather 
uncertain stock during the last three 
years, with little net progress having 


proving. 
custom 


been made in its price. However, it 
is possible that the 


neal 


time is drawing 
when Bath could become a very 
gamble in the field of 


propulsion 


good nuclea) 
For many years, the com- 
pany has been a builder of small and 
medium-sized naval vessels. Inasmuch 


Navy will 


its ships to atomic powel! 


as the undoubtedly con- 


vert ove! 
the years ahead, it would seem to me 
that Bath Iron will share importantly 
in this development 

Up to now, the company has built 
no atomic vessels, but is currently 
building guided missile destroyers and 
guided missile frigates. It would seem 


reasonable to assume that our de- 


and missile frigates of the 
future. will be 
Meanwhile, 
of many of our naval ships, the com- 
should be kept 
regular line of work 


cent 


strovers 
atomic-propelled 
due to the obsolescence 


pany busy with its 
Earnings in re- 
years have been between $5-$6 
per share, and are expected to be in 
that neighborhood 
Dividends 


current 


again this yea 


also have been good the 
rate being $3 annually, re- 
Finances 


cently increased from $2.60 


are strong, with a current book value 
of around $48 a share. Capitalization is 
418.974 
Price range 


very small, amounting to but 
shares of common stock 
since 1955, 72-39: now 53, where the 
vield is 5.6 Although speculative 
Bath Iron offers interesting apprecia- 
tion possibilities for those readers 
willing to assume the risk 

Fruehauf Trailer, recommended in 
this column in 1954 at 12, advanced to 
38 in April of 1956. Since that time, 
earnings have fallen off, resulting in a 
decline in the price ol the stock to 8, 
December 


eached in 1957. In spite 


of the fact that 1958 earnings are ex- 
pec ted to show a deficit, the stock has 
gradually moved up to the 19-20 level, 


This lev el 1S, 


no doubt, in anticipation of the prog- 


where it is now selling 
ress the company’s new management 
is making, and is expected to continue 
to make, 
The 


weeks, 


during the period ahead 
stock has 


indicating 


acted well in recent 


renewed interest 
Purchases advised for 


(CONTINUED ON PAGE 48) 


ot investors 
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R. J. REYNOLDS 


TOBACCO 
COMPANY 


QUARTERLY DIVIDEND 


A quarterly dividend of $1.00 per share 
has been declared on the Common and 
New Class B Common stocks of the 
March 5, 1959 


to stockholders of record at the close 


Company npavable 


of business February 14, 1959 


W. J. CONRAD 
Secretary 
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Makers 
CAMEL. WINSTON, 
SALEM AND CAVALIER 
cigarettes 
PRINCE ALBERT 
GEORGE WASHINGTON 
CARTER HALL 
smoking tobacco 


The Selling Point ? 


In the market tops of 1956, °57 and “58 the Drew “Odd Lot” Indexes have 
been of much help in detecting the top areas—when prudent investors who 
do not like to carry stocks down should have been selling. The Drew Odd Lot 
Indexes have seldom missed a top area during the ten years the Studies 
have been published. The sensitive Studies are quick to reveal internal 
factors which mean a reversal in trend—either way. 


AA the) 


It is always the intention of Drew Investment faithfully 
report the danger signals—which normally precede an important decline 

and say, in so many words, when prudence dictates the selling side. The 
Drew Reports should be especially valuable in this phase of the market 


You may rece the Report or? f 30 
lf at the « 
payment u he refunded The 


Theu p oO pu 


Associates to 


60 or 9UO da 


fheir regula 


HWCOHES O Phie ea 


Originator and recognized interpreter of Drew Odd Lot Indexes 


a measure of stock market psychology indicating future trends 
= _——_ 


4 weeks-$5 § weeks-S8 3 months-$10 


Name Send } latest re 
ports air mail, and 
Stree 

werest Studies for 


period indicated 
F-40 


DREW INVESTMENT ASSOCIATES S2x" sss 


BOSTON, MASS. 


Drew 


City 











New Profitable 
Dealerships Open 


Unusually profitable food service opportunities 
now available in new field—push button cafe 
terias for plants or offices. Investigate revolu 
tionary Rudd-Melikian Push-button Cafeterias 
that dispense complete hot and cold plotters of 
fresh foods automatically! 


As local owner and operator of Push-button 
Cafeterias, you can serve a waiting market for 
employee feeding progroms in your area. You 
feature highest quality fresh foods and bever 
ages: hot platters, cold salads, sandwiches, pud 
dings, pie, cake, milk, milk shakes, coffee, tea, 
hot chocolate, soup. You save companies thou 
sands of dollars now going into subsidized 
manually operated cafeterias; of you provide 
morale-building food programs where no cafe 
teria exists 


Field is new, but proved. Push-button Cafeterias 
are already in successful operation. Program is 
solidly backed with factory training in food 
management, sales and service, plus advertising, 
financing and sales help. Average $10,000 mini 
mum investment required 


Write to Frank X 
Dept. F, Hatboro, Pa 


INC. 


Send today for all details 
McCoy, Rudd-Melikian, Inc 


RUDD-MELIKIAN, 
leaders in The 
Automatic Feeding Industry 








17 Stock Split Candidates 
With Wide Gains Potential 


Soaring 21 points on announcement of its 
recent split, AT&T called dramatic atten- 
tion to the potent market appeal of split 
action 

Now our analysts have singled out the 17 
most likely eplil candidates for 1959 


Unusual Vo receive this important 


Special Study as well as 
Brookmire’s highly regarded 
Business and Market Fore 
cast for 1959, mail only $1 
You will also receive the 
next 4 weekly issues of the 
famous BROOK MIRE RE 


PORTS (regular rate $5.33 
Offer FREE! New readers only 


BROOKMIRE 


A Name Honored and Respected Since 1904 
52 Wall Street - New York 5, N.Y. 
A-217-F 


77th REGULAR DIVIDEND 


The directors 

clared o regular quarter 

(No. 77) of thirty-three { 

per share on its comm< sfock pay 
able March 16 to shareholders of 
record February 5 The 
dividend (No. 15) on the 4 per 
cent Cumulative Preterred Stock 


jvuarterly 


Series A, at 28 eth cents per share 
and the quarterly dividend (No. 15) 
on the 5% per cent Cumulative 
Convertible Second Preferred Stock 
Series of 1955. at 41 th 
share, each will be paid on March | 


cents per 


to shareholders of record February 5 
LEWIS LACY 
January 15 


SUNRAY MID-CONTINENT 
Od Company 
SUNRAY BLOG TULSA. OKLAHOMA 


Secretary 
1959 








MARKET COMMENT 


Comment on Selected 


SINCE so much space has been given 
to broader aspects of the business 
investment situation in 
columns, the current effort 
concentrated on comment about in- 
dividual issues. While I think stocks 
are “high,” I do not see any prospect 
for an immediate and drastic reversal 
in trend. That does not rule out the 
possibility of “sneak” declines of an 
intermediate nature—always likely to 
be more violent as the price level ad- 
and fever 
Those who buy stocks now, of course, 


and previous 


will be 


vances speculative rises 
are not getting as good values as for- 
merly; and it is obvious that the longen 
risks Never- 


theless, the higher 


increased 
still 


range have 


odds _ favo1 
prices 

Du Pont (212), 
of indifferent behavior, 
Profits 
now 


after a long period 
looks more 
rising, and 
than $2 a 


interesting are 

better 
share per quarter. If Congress should 
pass the Frear Bill, which would make 
the proposed forced distribution of 
Motors stock tax, it 
would speed solution of the company’s 
Pont’s 


vast research progress in recent years 


probably are 


General free of 


antitrust decree problem. Du 


has found little reflection in the price 
of the stock 
Copperweld Steel (45) 


bought by some sophisti- 


has been 
confidently 
cated people on the theory that a new 
process to bond aluminum on steel 
materially will increase the company’s 
They talk of earnings 
year at the 


Something 


earning powe) 
later this 


share pet 


rate of 50c a 
better 
than $1 a share probably was earned 
in the fourth effect 
to the Steel, 
this company $4.50 a 
share (pro 1955 I 


think the stock has merit as a special 


month 
quarter. Giving 


merger with Superior 


earned about 
forma) back in 
Situation 

Ryde 
150,000 


stock for 


(421.) sold 


additional treasury 


Systen recently 


shares of 
expansion. Last year’s earn- 


ings were just over $3 a share, and 


some $3.50 a 
1959 I 
Svstem as an interesting growth situ- 
stock 


suggestion 


share is projected for 
continue to regard Ryder 
ation. Readers who bought the 


at a lower price at the 
of the 
Creole 


propose d 


writer are urged not to sell it 
Petroleum (61), due ta the 
increase in the Venezuela 
larger oil 
ducérs, is down from its 1957 high of 
96. At this price, the stock looks in- 
owned 


income tax agatnst pro- 


teresting. The company is 95 
by Standard Oil of New Jersey 
accounts for something like 40 


and 
of all 


by L. O. HOOPER 
Stocks 


the oil produced in 
Venezuela. There 
is no funded debt 
ahead of the com- 
mon. Reported 
for last 
year probably will 
be around $4.25 a 
share, but cash earnings were highe1 
Last year dividends were $3.60 a 
share. While the higher tax will hurt. 
much has been 


earnings 


discounted and the 
company is believed to be in position 
to produce more oil to offset it, at 
least in part 

National Electric Welding (17) has 
not been mentioned 
The company had a poorer 
1958, but seems headed into an im- 
portant 1959. One of its 
new products is a large machine, op- 
erated on push button controls, to 
make various sizes of steel containers 


here recently 


year in 


recovery in 


from small pails to large steel drums 
Steel companies should buy it. The 
company’s machines now are putting 
emphasis on other things than weld- 
ing, enlarging the area of operations 
Earnings for the December quarte: 
(first of the new fiscal year) may be 
poor, but profits should 


goes on. I 


improve as 
like 


has 


continue to 
stock. It often 


the yeal 
this “automation” 
a thin market 
Minute Maid (172) is 
to do well, and earnings for the Jan- 


continuing 


uary 31 quarter are expected to be a 


pleasant surprise. Last year’s profits 


probably were around $2.75 a share 
There would appear to be an earnings 
place the 


dividend 


background adequate to 


stock on a regula basis 
Incidentally, the 
believed to be 
their 


is a speculation, but the 


company s orange 


‘ 


groves are carried a 


prices well below real value 


This 


price-earnings 


stor k 
ratio is low. It 

tangible 
other stocks 


gives 


the buyer more value thar 


many vhich are mor 
popular 
It is far 


tentative 


more that 
1959 per 
but on the basis of the pres- 
Southern Pacific (69) 
than § 


This would seem to justify at 


too early to offe: 


estimates ol share 
earnings, 
ent outlook 
easily could earn more 7 
share 
increase in the $3 dividend rate ir 
1952. The 
come through a stock dividend 
Among the higher leveraged rails 
Missouri Pacific, New York Centra 
and Baltimore & Ohio stand out 
None ofl stocks is entitled to 
more than a speculative rating. They 


(CONTINUED ON PAGE 48) 


force since increase could 


these 
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HOW TO SPECULATE 
IN QUALITY STOCKS 


Speculate has unfortunately become a scary word among 
investors—largely because it is too often used to mean reckless 
gambling of the double-or-nothing variety 


Yet speculating remains one of the best ways to make a big 
sum out of a modest sum. This can be done with surprisingly 
small risk—and with handsome rewards—if vou confine your 


speculations to carefully selected “Big Board” stocks 


It isa popular misconception that speculating is a guessing 


game, plaved only with little-known 
stocks 


cats and dogs penny 


uranium shares, and sundry shaky new ventures 

Actually some of the best-known stocks have yielded extraoi 
dinary speculatwe profits without the fantastic risks usually 
associated with large rewards 

When you invest in a well-substantiated company, your 
possible losses are limited—vyour possible profits virtually 
unlimited. 

To illustrate, consider the quality of the famous stocks listed 
helow. Each of these stocks represented an immensely profit 
able speculation for the farsighted investors who held them 
at the right times. How many ot these star performers did 


vou buy or sell when the time was ripe 


Lorillard 

Shell Oil 
Studebaker-Packard 
Raytheon 
Chance-Vought 
North Am. Aviation 
Westinghouse 

Gen. Motors 
Ingersoll-Rand 


American Motors 
Richfield Oil 

Armco 

American M. & F. 
Curtiss-Wright 

1. B. M. 

Stondard Oil of N. J. 
Gulf Oil 

U. S. Steel 


However well vou can do by holding such stocks “through 
thick and thin,” you will be astounded at how much better 
vou can do by buying these stocks close to their bottoms and 


selling them close to their tops (intermediate-term 


To show vou the benefits of a speculative approach 

at this crucial point in the market, you are invited 

to be our “guest” for the next 3 weeks of regular 

service as outlined below. 

Indispensable to the effectiveness of this Service is arate 

estment timing—the hard-to-come-by “when” of investing 
Although the tools our Research Department uses to forecast 
market fluctuations are compiex and mathematical, the princi 
ples on which these tools are 


based are quite simple—as 


simple, in fact, as the Law of Averages. Moreover, vou need 
not be a mathematician vourself to share the rewards of a 


mathematical approach. You need only act upon clear recom 


mendations to i) ole or suutel Then watch the 


results 


Thus vou have the unique opportunity to judge this service 


on fufure results alone—results which should take place right 


before vour eves before your tral expires 
Moreover. you can east match the forecasts wgainst the 
tinally recorded facts. For the language ot all the Reports vou 
will receive is clear, unhedged—straight to the point. You are 
never lett m doubt as to (a t 
} 


exactly what i being eca 


at ac n is being recommended and (« to take 


ut action 
In buying only the well-known listed stocks recommended 
1 sensible speculator may really take fewer chances than the 
comservative 


iverage investor whose capital is often whittled 


away by inflation 

\ man who bets always with the odds on /iis side can hardly 
he called reckless, though he may well be a speculator. So 
long as he spreads his risk among a sufficient number of “bets 
each with the odds on his side—his chances of coming out on 
top approach certainty 

With such a purely objective method, you automatically 
avoid the danger of emotional thinking and of being swept 
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away by the viewpoint which ts a 


very times ti Opportunities occur 


For example... 


-++ dt a market bottom, most people feel most like sell- 
ing. Yet a bottom is the best time for vou to buy. 


--- dt a market top. most people feel most like buying. 
Yet a top is the best time for vou to sell. 


Thus at market tops and bottoms, the majority opin- 
ion is ALWAYS wrong. 
The same ts true of individual stocks, man 
their own tops and bottoms at different times f 
eval market 
I hese une asi | { abu the market 
should ever ignore. Vet most investors do 
yattyceraty will always laa Tiberi thane’ it 


than the mapority 


In contrast to the big rewards—and small risks—o 
approach to investments, you may actually lose 
simply 


sitting tight especially when a ong 


market occurs 


Fven ina nimble investor can 
on the ups and d ‘ the way to a long-t 


When vo 


timing. vou need no longer fear tops and bottoms 


in objective method of 


vou can look upon them as golden opportunities 
how sou how this method works im the « 


ad, vou ave invited to receive the following aid 


weeks 

l STOCK MARKET SURVEY + Weekly Is 
tinuing guide to the when” of investing tor 

2) STOCK SELECTION GUIDI Weekly Issues 


lection of the best stocks in the best tindust: 


separate services—-during the next 


tinting se 


positive buy. hold or sell recommendations lhe G 


issued also ranks DOO stocks according to mvestment 


naw 
INDUSTRY PEREND FORECAST + Weekly Is 

Long term and mtermediate term torecasts of eas ‘ 

dustry groups, many of which will continue to 

the market 

1) STOCK SELECTION MANUATI 


Analysis: Facts & Princaoles 


1s page Stock 
Gives you a complete 
step explanation of the “how” of investing for capita 


{ 


s ipplemented weekly with buv-hold-sell advice 


The recommendations you receive as a subscriber are 
based on methods developed over a period of 28 years. 
You can act on the simple “end-product” advice—to buy, 
hold or sell—or vou can follow the computations in de- 
tail. Fither way. vou are sure of avoiding dangerous and 
unprofitable emotional investing. Instead, you can now 
capitalize on how bullish or bearish OTHER investors 
are going to be. 

lo receive all services listed above for the ne 
weeks plus the manual—mail $1 and the conve 


coupon below 


TO: AMERICAN INVESTORS SERVICE ¥-!7 
LARCHMONT, NEW YORK 


Gentlemen: I accept sour offer. For the $1 enclosed 


outlined above for next § 
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vend all 3 vices as 
weeks—f manua 
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A Complete Advisory Service on Convertible Bonds — 
Complete Charted Record of the Entire Bond Market 


“A Picture Is Worth A Thousand Words”—This statement, coming 
down to us from the Greeks, tells the story of the R.H.M. Bond Review 
for those professionals whose every-day activities center about the bond 
market, and who need no words from us to convince them of the invest- 
ment values and profit opportunities inherent in all categories of bonds 
—government, corporate or convertible. In creating a complete charted 
record of the entire domestic bond market, we feel we are putting in the 
hands of all professionals a tool of inestimable value. Not even the 
keenest trader or analyst can keep in his mind a clear picture of the past 
fluctuations of hundreds of bonds. Yet, today's price of an individual 
bond makes so much more sense when viewed against the clearly 
charted background of its monthly price fluctuations for as much as 


the preceding ten years. We have concentrated, therefore, upon pro- 
ducing clear, intelligible, uncluttered, complete charted records of: 


49 Government Bonds 285 Corporate Bonds 186 Convertible Bonds 


The R.H.M. Bond Review is brought up-to-the-minute in a new 
edition every two months or 6 times per year. All mew bond issues 
immediately enter its pages, charted on a weekly basis. Both listed and 
unlisted bonds receive full coverage. In each issue, a round-up of the 
most authoritative views in the country on current trends in the money 
market and a comprehensive record of long-term charts of the money 
market and important bond averages, complete the picture of the 
R.H.M. Bond Review, with one all-important exception! 


CONVERTIBLE BONDS 


With that one all-important exception, convertible bonds, we now address 
ourselves net only to professionals and institutional investors, but to all 
investors, for there is mo investor who cannot use the now tremendously 
important tool of the convertible bond for: Profits With Greater Safety! The 
R.H.M. Bond Review is under the Editorship of Sidney Fried. Since writing 
a notable work, “Investment & Speculation In Convertible Bonds & Pre- 
ferreds” in 1950, Mr. Fried has been conducting further continuous research 
covering every aspect of convertible securities, and has translated this research 
into practical advice for professionals and investors alike. The growing im- 


portance of the convertible bond field can best be appreciated by realizing 
that three years ago only about 20 important convertible bonds were in the 
hands of the public while today there are about 200/ 

The R.H.M. Bond Review (as we shall shortly explain) constitutes a 
complete advisory service on the entire convertible bond field in addition to 
its value as a charted record of the bond market as a whole, and let us attempt 

briefly explain the remarkable opportunities inherent in this type of 
security, and the manner in which the Review can be of service in seizing 
those opportunities 


THE R.H.M. CONVERTIBLE BOND CHARTS 


To the right is our chart of ACF-Wrigley 4354's of 1972, shown as an 
example of an R.H.M. Convertible Bond chart. Such charts have 2 uniquely 
important elements. 1. Conversion Ratio Scale: The bond is charted in the 
heavy black line using the bond scale to the left. The common stock is charted 
in the lighter, broken line using the common scale to the right. Thus, with 
each $100 face value of the ACF-Wrigley 4354's of 1972 convertible into 
6.35 shares of common, the scale price of 16 for the common would have 
a corresponding scale price 6.35 times that for the bond, or a 60; 14 for 
the common, 6.35 times that for the bond, or 88.90; and so on. Every point 
on the bond price scale is exactly 6.35 times its corresponding price on the 
opposite common scale. When bond and common are separately charted on 
their individual scale, each gives an exact picture of its own price fluctuations, 
bute when looked at together they show the exact value of the conversion 
privilege graphically. Thus, as a most important point, when the line of the 
common price is close to the line of the convertible bond price, the bond is 


selling at or near conversion parity and any further rise in the common must 
produce a corresponding rise in the bond due to its conversion privilege 
Each of the 186 convertible bonds covered in every bi-monthly issue is 
presented in these unique conversion scale ratio charts, providing an indis- 
pensab le tool tor watching maturing opportunities in convertible bonds 

?. Investment Value: Every bond has an approximate but meaningful “invest- 
ment value’ —a price where it is yielding an interest return equivalent to that 
of other bonds of similar quality. The ACF-Wrigley convertible bond chart 
has a star indicating an estimated investment value of the bond of about 
95 in March 1958, which time period we shall soon discuss. This star tells 
us its approximate worth as a straight bond without considering its con- 
version value. Most convertible bond charts in each bi-monthly issue of the 
R.H.M. Bond Review show the estimated investment value as a straight bond 
graphically, by means of that small but meaningful star. 


THE MESSAGE OF THE HYPOTHETICAL CONVERTIBLE BOND CHART IN MARCH 1958 


At any moment in the market, there may be, and usually are, a group of 
convertible bonds which are selling near their investment value as straight 
bonds (and therefore present far less risk on the downside than do common 
stocks), but very near conversion parity with the common (so that any 
strong upwards move in the common must produce substantial profits in 
the bond due to its conversion privilege.) Thus, in our example of the 
ACF-Wrigley convertible bond, we note in the chart area indicated by the 
investment value star (*) that in March 1958 the star was very near the 
price of the bond, indicating that it was selling near its value as a straight 
bond. That this floor of value was meaningful is indicated by the bond 
holding up so well near par throyghout 1957, far above its actual conversion 
value. When the common rose sharply early in 1958, approaching very close 
to the convertible bond line, the bond immediately fell into the category of 
“Profits With Greater Safety.” That is, on the wpside, any further rise in 
the common must produce a corresponding rise in the bond due to its con- 
version privilege. On the downside, a possible decline by the common would 
see the bond hold up far better because of its investment value as a straight 
bond. In the months that followed, ACF-Wrigley common rose from 16 to 

1. With each $100 face value of ACF-Wrigley 454's of 1972 convertible 
into 6.35 shares of common, the bond had to and did sell at 6.35 x 24 or 
152, showing a 52% appreciation, and matching dollar for dollar, the 
simultaneous appreciation in the common stock. The above sequence of 
events was repeated in the convertible bond advances of such issues as 
Bethlehem Steel, Brunswick-Balke, Emerson Electric, International Tel. & 
Tel., Lockheed, Richfield Oil and Sylvania Electric, to name some 

In the field of convertible bonds, the R.H.M. Bond Review provides com- 
plete, up-to-the-minute coverage of 186 important issues currently trading, 
and cf all new convertible bonds as they begin trading. Each bi-monthly 
issue, in addition to the full chart coverage, gives complete statistical in- 
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formation on each convertible bond—maturity, conversion privilege, invest- 
ment value, interest dates, and size of issue. The R.H.M. Bond Review is a 
complete statistical tool for the bond market as a whole and the convertible 
bond field in particular. 


THE R.H.M. COMVERTIBLE BOND SURVEY: Opportunities in convertible bonds 
can, of course, arise in a matter of days in our fast moving markets, and 
require constant supervision. To meet this need the R.H.M. Bond Review 
has a companion investment service, the R.H.M. Convertible Bond Survey, 
which is published every other week and sent to annual Bond Review sub- 
scribers at no additional cost. The Convertible Bond Survey grades all con- 
vertitle bonds as 4 combination of their proximity to investment value plus 
conversion parity, so that the bonds at the head of the list are pinpointed as 
deserving immediate attention. All mew issues of convertible bonds receive 
full and immediate coverage in the Survey, the individual company being 
analyzed as well as the particular characteristics and potential of the con- 
vertible bond. Market moves affecting any of the 186 convertible bonds are 
closely followed and attention directed towards potentially profitable oppor- 
tunities on a current basis. Pending new issues of convertible bonds—changes 
in conversion ratios—‘called’ convertible bonds—all receive full coverage in 
the pages of the R.H.M. Convertible Bond Survéy which is a complete 
investment advisory service covering the entire field of the convertible bond. 


At any stage in the market cycle, there will undoubtedly be a group of 
convertible bonds which deserve the keenest investor attention because they 
offer a means to participate in any possible market advance, and yet protect 
capital far better than do common stocks should the market fail to advance 
and, instead, decline sharply. We can hardly envisage a period when this 
will be more true than today, with so many bewildering cross-currents 
making investment decisions difficult and precarious. 
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Your subscription to the R.H.M. 
‘ Bond Review may be made af our 
49 covernment sonos FeaTurcn risk in either of two ways: 
@ Highlights Buying 1 RAM. BOND REVEW 
a ec US TREASURY BOND 2 3/4s DEC 15,1960-65 Oo The cost of an Annual 
Subscription is $100. This 
@ Covers the Entire soe N7inine entitles you to 6 bi-monthly 
Domestic Bond Market issues of the complete chart 
Yeh book, the R.H.M. Bond 
Se eat poge) , REVIEW, plus a One-Year 
' Bt concurrent subscription to 
@ All New Bonds the R.H.M. Convertible Bond 
inctuded an tenes | SURVEY. If you feel that the 
@ Issued Bi-Monthly Review and Survey do not 
meet your needs after you 
receive, study and use your 
first issue for a period of 
one month, you may return 
it to us for a full refund. At 
any time thereafter during 
the course of your subscrip- 
tion, you may request and 
AMER TOBACCO 3’'s-'69 a immediately receive a full 
es s GS aenee : : pro rata refund. 
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ft! _i t is $20. This entitles you to 

, ] the current complete chart 
book the R.H.M. Bond 
REVIEW, plus a 2-month 
concurrent subscription to 
the R.H.M. Convertible Bond 
SURVEY. Here too you may 
study and use this issue for 
a period of one month, and 
if you find it does not meet 
your needs, you may return 
it for a full refund. 


A FINAL WORD 


We direct your attention to the coupon 


a ‘icone * ho ra The cost of One Issue 
f 
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below for immediate actior 
on your part because no additional subscriptions for the current issue 
of the Review can be accepted once our press run has been completed. If 
your investment decisions concern the bond market in any of its details 

if you are an investor interested in becoming familiar with, or utilizing to 
better advantage the opportunities inherent in the convertible bond field 
we believe you will tind the R.HM Bond Review a tool of truly u 


esumable value rHE R.H.M. BOND REVIEW 


BOND SCALE 
vy od 
71VIS NOMIWOD 











R.H.M. Associates F-128 
220 Fifth Avenue, New York 1, N. Y. 

Please enter my subscription to the R.H.M 
Bond Review, as indicated below, under your 
no-risk refund guarantee 


artial Listing of Convertibles Included in R.H.M. Bond Review [] One-Year Subscription for $100. 


tlantic Refining Dresser Industries Natl. Cash Reg a aoe REVIEW. 2 sa gaye lang 
Boeing Airplane El Paso Nat. Gas National Tea current subscription to the SURVEY. 
Brunswick-Balke Emerson Electric Olin Mathieson —\ One Issue for $20 

Burroughs Corp Gen. Telephone Phillips Petroleum ~ (plus 2 mentin 
arrier Corp. W. R. Grace Radio Corp. of Am of SURVEY). 
~hance — Grand Union Richfield Oil [) Check Bacteseé 
etroit Edison Hertz Corp Scott Paper are ; Nees - : 

ouglas Aircraft Libby, McNeill Sylvania a J) OM Me wate ames poe 
Dow Chemical R. H. Macy United Artists 


NAME 


ADDRESS 
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$14,000 A YEAR 
... NOW 1AM 
REALLY LIVING! 


By a Wall Street Journal 
Subscriber 


A few years ago I was going broke on 
$9,000 a year. High prices and taxes were 
getting me down. I had to have more 
money or reduce my standard of living 

So I sent for a Trial Subscription to 
The Wall Street Journal. I heeded its 
warnings. I cashed in on the ideas it gave 
me tor increasing my income ind cutting 
I got the money I needed. And 
then I began to forge ahead, Last vear 
my income was up to $14,000. Believe 
me, reading The Journal every day is a 
get-ahead plan. Now I am 
really living! 

This story 


expenses 


wonderful 
is typical. The Journal 
1 wonderful aid to men making 87 
to $25,000 a year. To assure 
livery to you anywhere in the US., The 
Journal is printed daily in five cities 
New York, Washington, Chicago, Dallas 
and San Francisco 

The Wall Street Journal has the largest 
staff of writers on business and finance 
It costs $24 a year, but in order to 


speedy ce 


quaint vou with The Journal, we m 
this offer: You can get a Trial Subscrip 
tion for 3 months for $7. Just send this 
ad with check for $7. Or tell us to bill vou 
Adare The Wall Street Journa 14 
Broad St., New York 4, N.Y FM 2 








50% Profit on Stock? Or— 
300% Profit with a “Call”! 


Last July, Northrop at 2544 seemed ripe for a 
rise. Mr. W bought 100 for $2,525. But | bought 
a 6-month CALL option on 100 shares for $250 


in December, Northrop hit 37% which meant 

$1200 profit (a 50% gain) for Mr. W on his risk 

of $2,525. But it also meant $950 profit for me 
$1200 less the $250 cost of the Call 

net of almost 300% on my risk of $250! 


For $250 | controlled 100 Northrop for 6 months 
just as firmly as Mr. W who put up $2,52© to buy 
it. And | made six times as much on my money 


Paul Sarnoff's booklet, ‘Profits with Puts & Calis 
shows HOW to make these huge, quick profits 

how to profit without EVER buying stock how 
to enjoy gains REGARDLESS of which way. a stock 
moves and much more. Hundreds have paid 
$25 to hear Sarnoff’s lectures. The booklet is yours 
for $1.95. Satisfaction guaranteed 


A. Simon Co., 48 Fifth Ave., Pelham F-3, N.Y 











For ONLY $5.00 A YEAR 
The Mutual Fund Reporter 


Gives All Mutual Fund Sales, Purchases & Holdings. Same 
information is available elsewhere for $30-$65 a year! 
Since we cover ony 

this as 

by the 

and their activities 

We now 
due to popularity of this « 
Funds, Articles, the how 


f mention name o 


levote a separate 


£ 


Issued monthly. Send check to: The Mutual Fund 
Reporter, Box 364, Fair Haven, New Jersey 


BOUGHT 
AND SOLD | 


Markets in Inactive Issues 


ALBERT J. CAPLAN & CO. 


Members: Phila. -Balto. Stock Exch 
Boston & Pitts. Stock Exch. (Assoc 


1516 Locust Street, Phila. 2, Pa 











STOCK ANALYSIS by 


HEINZ H. 


What To Do With Money? 


A GREAT 
majority 


investors, probably a 
by number though perhaps 
not by the amount of investable funds, 
still cling to the notion that income is 


many 


an essential, if not the primary, con- 
sideration in choosing an investment 
People save and save and hope that 
ove! able to 
enough to 
Obviously, 


the years they will be 
fund large 
provide for their old age 


accumulate a 


the higher the rate of return the faste: 
the fund will grow, and this is the 
why thrifty investors 
ways seeking the highest yield com- 
patible with safety 


reason are al- 


Unfortunately, inflation has virtual- 
ly destroyed the this 
With 
taxes taking a big bite out of income 
the dollar 


purchasing power at an 


foundation of 
conservative investment concept 
and with wasting away in 
average an- 
nual rate of about 242‘ 


‘ compounded, 
vield of 5 will contribute 
very little to the growth of 

Unde 


really surprising that year after year 


even a 
Savings 


such circumstances it is 


people continue to invest billions of 


dollars in savings bonds, savings 


banks, savings and loan associations, 


annuities and mortgages—investment 
media which, afte: propel! adjustment 
the eroding 


effect of inflation, produce little if not 


for income taxes and for 





Present 
Recent Div 
Price Rate 


American Electric Power 51 $1.68 
Central & South West Corp 56 1.80 
Gen. Public Utilities 50 2.12 
Southern California Edison 60 2.60 
Virginia Electric Power 39 1.10 


American Natural Gas 67 60 
Northern Natural Gas 35 40 


Continental Oil 67 60 
Royal Dutch Petroleum 46 

Sinclair Oil 64 

Texas Company 85 
Coca-Cola 125 
General Foods 79 
National Distillers 31 
Procter & Gamble 77 
Reynolds Tobacco 98 


American Metal Climax 32 
Anaconda 68 
Reynolds Metals 72 
Granite City Steel 65 
Republic Steel 73 
U. S. Steel 96 


Fibreboard Paper Products 49 
Georgia-Pacific Corp 58 
International Paper 


1.00* 
3.00 


*plus stock 





LONG-RANGE INVESTMENTS 


actually a nega- 
tive return 

A steadily grow- 
ing number of 
people are begin- 
realize, 
however, that their 
self-protec- 


ning to 


own 
tion demands a major revision of their 
investment thinking 
ence of the 
taught 
being too 


The sad experi- 
two decades has 


risk in 


their in- 


past 
that 
conservative in 


them there is a 


vestment policy 
The 


mutual fund industry with its tens o 


educational campaign of the 
thousands of carefully briefed sales- 
men has contributed enormously to a 
bette 
mental question of the preservation of 
The decision of pen- 
sion funds and even some life insur- 


understanding of the funda- 


capital trusts, 


ance companies to invest at least a 


part of their assets in common stock 
further to 


conservative 


has contributed convince 
even the 
that 


‘speculators’ 


most investo! 


stocks are not only bought by 


* but also by those who 
are charged with the prudent adminis- 
tration of other people’s money 

This gradually acquired prestige of 
stocks as an 


common investment, 


which of course was greatly aided by 





Ideal Cement 
Johns-Manville 
National Gypsum 


Dow Chemical 

du Pont de Nemours 
Union Carbide 
Merck & Co 


Bendix Aviation 
General Electric 
Business Mach 
Philips Lamp 


Internat! 


Radio Corp 
Singer 
Thompson Ramo Wooldridge 


Manufacturing 


~N——NN AD 


lark Equipment 
Deere & Co 


General Motors 


NNN ND 


Worthington Corp 


Federated Dept. Stores 


Food Fair Stores 


Hilton Hotels 
Transamerica 


Lazard Fund 
Tri-Continental 


Testimate 
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the growth of the economy and the 
absence of a serious depression over 
the last twenty years, has now led 


to a situation where a persistent in- 


vestment demand has driven common 
stock prices to a level where the in- 
come return is negligible. Standard & 
Poor’s figures the average common 
stock yield at 3.2%, very substantially PYRAMID a FIT 
less than the 4.1% now obtainable on 


U.S. Government bonds . 

At first sight it appears incongruous, in stocks under $5 
for instance, that investors continue to 
be such avid buyers of utility stocks 
yielding 3°.-342% when high-grade 
mortgage bonds of the very same com- 
panies pay 442°, and more. The rea- 
son behind this seemingly illogical average investor. Now you can get revealing reports on such “hiddet 


preference for common stocks is the *” , oe 
value” stocks, many selling under $5 


Experienced investors know that the fastest method for building 

tune in the stock market cae for intelligence, careful research, and 
ourage to buy stocks at de ed f es, We specialize in uncovering 
these unusual situations— stocks of HIGH-GRADE companies that are 


well-managed. have good earings prospec ts, yet are ove rlooked by the 


distinctly long-term concept of in- 


vestment, based on the experience of See for yourself how large profits may 
be reaped from a small investment in 
recent years. The bond investor can | . . 

1 I t , i these LOW PRICED “hidden-value 
expect nothing but a fair Income, anc stocks.” The recommendations you receive are impartial. We are not an 
to get his money back at maturity investment dealer or broker. and no salesman will call. To receive free SSR 
some twenty or thirty years hence, Reports for one month, just mail this ad--or postcard—together with your 


payable in dollars which most prob- name and address to: 


ably—and one might say certainly SELECTED SECURITIES RESEARCH, INC., DEPT. F-71, SEAFORD, WN. Y. 


will be worth far less than today. The 


stockholder, however, confidently ex- WABAAABRRRRRRRY 

pects that the utility industry will THE COMING BOOM IN re 

continue to grow (consumption of 4 Opportunities inWARRANTS 
es you ore interested in moking each $! do 

electricity in this country doubles just TS cash af USED or SIGNED te © vile 

about every ten years): that the power morket—then you should be interested 


in common stock WARRANTS. 
companies will be able to obtain ade- AND 5 STOCKS FOR LARGE 1959 GAINS 
T 











What are warrants? 
thet en 
quate increases to compensate for the . 


inflationary rise in costs: and that 


-a” 


AABABAAABABABABAAaAe 
. 
Lar rrVeBBABRBEBRBEREREEYS 


per share earnings and dividend rates 


will keep rising gradually over the > = Sow ealamets Gleunted comenntes heute 
years with the esult that a good rise dynamically 


utility stock eventually will outper- growth ladustrics of Amerten 


blue-chip 


rm a bond by a wide margin both 
as far as income and enhancement in 


value are concerned. Admittedly, this 


mswer t e 
t miss the mos idely ed 
llength st TH 
SPECULATIVE MERITS ‘or ‘COMMON STOCK 
WARRANTS" by iney 
opy of this book deta 
wrants, and a currert 
hould know abou 
M. Associetes, Dept 
7,220 Fifth Avenue, New 
nN. Y r send tf 


descriptive folder 


BABAR Aas 


represents long-range planning by in- 


vestors who are wv illing to ignore an 


wel 
inadequate present urn as well as 


ntervening sée tbac ks. such as occurred 


é 


in 1957, in favor of future growth and 


pea cy aan, | OILSTATISTICS CO. wc 


investo industrial 
which by their very nature are much BABSON PARK, MASSACHUSETTS 


more volatile than the regulated and 


7T< 7 =@< 
sok 
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yrotected utility industry, is banking 


Seat. eae aes ? x 5 Key Stocks For 
on oura l oma z a gt eve 
Sent arn aes Ge Spectacular Speculative Gains 


pressions, which is by no means a 
certainty Remember, it was only a 
year ago when such confidence was a 
inority opinion. Unquestionably, the 
risk in industrial stocks is greater, 
but so is the appreciation potential 
Now we come back to the question 
“What to do with money?” At this 
time, should one invest “conserva- 


INVESTORS RESEARCH” 
tively” in bonds and similar media, Company (Dept. F63) , 
be satisfied with a 4°,-5*, return and a 922 Laguna Street _ ‘Strongest 
accept the virtual inevitability of RON Santa Barbara, Calif. j.'s; 
gradual erosion of value as a result 7 ‘ Name 


"lease al! 


of inflation: or should one invest in Address 
‘ . Managers of Private Portfolios across the U.S 
(CONTINUED ON PAGE 48) 
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free 
booklet-prospectus — <j 


j = 


Petroleum Shares > 
of GROUP SECURITIES, INC. 


A mutual fund founded in 1933, which 
offers an investment in the growth pos- 
sibilities of selected common stocks of the 
oil and gas industry. 
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Adress 


DISTRIBUTORS GROUP, INC. 
63 Wall Street, New York 5, N.Y. 











T. ROWE PRICE 
GROWTH STOCK FUND, INC. 


ze 
OBJECTIVE: Possible 


growth of principal and income. 


OFFERING PRICE: Net asset value 


per share. 


long term 


There is no. sales 


load or commission. 


Prospectus on request 
Dept. B 
10 Light Street Baltimore 2, Md. 











BEST ‘5 
INVESTMENT 
| EVER MADE 


By o Barron's Subscriber 


One of the most profitable moves of my u 
vesting experience cost me only $5. For this 
small sum I began to acquire am asset that 
nas brought me untold benefits 

I mean the knowledge of investment values 
“I've gained by subscribing to Barron's Na 
tional Business and Financial Weekly 

Thig has helped me do a better job of 
separating good investments from bad invest 
ments. I have built my capital and increased 
mv investment income. I have gained greate 
peace of mind financially 


rhis story exemplifies how Barron's serve 
its readers. There is no other business or in 
vestment publication like it. It is written for 
the man who makes up his own mind about 
his own money. It is the only weekly affiliated 
with Dow Jones, and has full use of Dow 
Jones’ vast, specialized information in serv- 
ing you 

In Barron's you are shown. what vhere 
ind why the REAL VALUES are, behind cur- 
ent security prices. You get clear well- 
founded information each week on the 
condition and prospects (the changing for 
tunes) of individual corporations—-and 
dustrial and market trends 

jarron’s subscription price is $15 a veat 
but vou can try it for 17 weeks for only $5 
rhis trial subscription for $5 will bring vou 

Everything you need to know to help vou 
‘handle your business and investment affairs 
with greater understanding and foresight 
the investment implications of current polit- 
ical ond economic events the perspectin« 
yaar must have to anticipate trends and grasp 
profitable investment opportunities 

See for yourself how important Barron's 
can be to you in the eventful weeks ahead 
Just tear out this ad and send it today wit! 
your check for $5: or tell us to bill you 
Address: Barron's, 392 Newbury Street, Ros- 
ton 15, Mass F-21 
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THE FUNDS 


{ GOOD SIZE TO BE 


THe $135-million 
Lazard Fund be- 
longs to an un- 
branch of 
the mutual fund 
There are 


half 


usual 


family 
dozen 

this 
group, of which 
State Street In- 
vestment Corp. is 

Like all other 
their 
unlike most, they 


some 


funds in 


Richard Mansfield 


the largest funds they 


buy back shares at net asset 
value, but 


continuously offer new shares 


do not 
As La- 
Richard H 


had an under- 


Fund President 
Mansfield puts it: “We 
sold 8'2 million 
then became a closed-end investment 


zvard 


writing, shares, and 
trust whose shares are subject to re- 
demption.” 

Lazard Fund only started last July 
It got off to a start 
has it no ambition to sell 


rocketing why 
further 
shares? 
Mansfield, echoing Alice’s caterpillar 
in Wonderland, $135 million is a very 


good size for 


Because, says President 


Here is 
“We felt 
fund the size of which 
If we were to offer 
shares continually, it would take con- 
effort 
ization to do so effectively 


a fund to be 
Mansfield on fundmanship: 
we wanted a 
was known to us 
stant and considerable organ- 
We would 
have to set up a big, expensive sales 
with 
one This was something we had no 


organization, or acquire contact 


desire to do.” 

Shares in the fund are traded over- 
Naturally there is no 
load, but the shares do sell at a pre- 
This reached 8° last Novem- 
ber; currently it is around 415‘ 
Premium and broker's commission on 


the-counte1 


mium 


20 shares are roughly equivalent to 


a 615 load. Capital gains may be 
taken in additional shares, but there 
is no provision for re-investment of 
dividends 

Wonderland-style, the six-months- 
old fund issued an 


and in the first 


annual 
week 
fine service to shareholders 


report 

of the vear, a 
It says 
1) The fund is fully invested, 87% in 
equities. 2) Net asset value has risen 
14 3) Largest holdings are AT&T, 
Georgia-Pacific and Royal Dutch Pe- 
total market $15.6 
million, 4) Lazard disclosed, somewhat 
apologetically, that it had made com- 
mitments in six railroad stocks. 5) It 
holds & Co., Bestwall Gyp- 
sum and Philips Incandescent Lamp 


troleum, value 


Armour 
as “special situations” (this caused a 


flurry in some of these stocks) 


ATOMS FOR PROFIT? 


Few experiences are more humiliat- 
ing than to round up the neighbors to 
admire your shiny, new, red sports 
car, only to be unable to get the thing 
to start 

In a sense that has been the expe- 
rience of Atomic Development Mutual 
Fund. In 1954 the future lay with the 
atom—no doubt about that 
looking 


and for- 
ward investors were seeking 
some way of hitching their wagons t 
When two unknown 
bright young men, Newton Steers, an 
ex-AEC official, and Merle Thorpe, a 
started Atomic Fund, it 
an immediate success. In 16 months 
to May 1955, without much doorbell 
ringing or the prestige of a great name 
banking 


the atomic star 


lawyer, was 


behind _ it 
reached $40 


In investment 
Atomic Fund's 
million 


assets 


Unfortunately the atomic future 


has been a long time coming, indus- 
trially 


poration 


and many a cor- 


speaking, 
that 
embrace the 


gallantly leapt out to 


new dawn has _ since 
crept back to its pre-atomic cot. At 
the start of last year assets of the fund 
creaked up to $45 million 

To be fair, Steers himself had beer 
under no illusion. Looking back to 
1954 he “Some thought then 


that atomic power would come faste 


had only 


Says 


though in my opinion people are too 
lugubrious about the time it will take 
for a substantial proportion of 
U.S. to be 


elec- 
tric power in generated 
atomically 

“On the other hand, if I had spoken 
of a fleet of atomic submarines by 
1959, I weuld have been looked on as 
Production of 


was 40 up 


a crank ol worse 


1958 
Isotopes, 


uranium in 
1957 


and checking quality, in themselves a 


ovel 
used in measuring 
American 
billion 


cutting 


small industry, now 
half a 


year by 


Save 


industry between and 


a billion a aow! 
waste.” 

Steers sums up the history of his 
fund 1954 it 
popular, like a new toy 


was wildly 
In 1956 there 
From 1957 on 


improvement 


thus: “In 


was extreme gloom 


there has been some 
Of course we are essentially a growth 
fund, not overly concerned with divi- 
dends.” 

that Atomic is a 


who 


Bearing in mind 
fund, stuck with 
Steers had a fine year in 1958 Net 
asset value kept pace with the Dow- 
But 
to lag; the number of shares increased 
mere 163,000, including 
capital and dividends 
All of which would seem to prove that 
running a specialty fund is not all 
not even when you are off to 


growth those 


Jones average sales continued 


by a rein- 


vested gains 


roses 
a running start as ADF was 
1959 
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TYPING CORRECTIONS 
WITHOUT ERASING 
DEL-E-TAPE 
(The eradicable iter ribben) 


AETNA PROD CO., Inc. 
P. 0. Bex 438 Hicksville, N. Y. 














AGES 60 to 80 


Apply for Life Insurance 


For complete information by mail write to 
Old American Insurance Company, Dept. 
L209N, 1 West 9th, Kansas City, Mo., 
giving year of birth. 

OF TOQUE) t ae 


— FRE eeeeee 


Current STOCK » COMMODITY Letters 
The Oldest Cyclical Forecasting Service 
formerly of 82 Wall St., N. ¥ 
write to— 


W. 0. GANN Research, Inc Box 6248 AIRPORT 
Joseph L. Lederer, Pres St. Louis 21, Mo 














LOW PRICED STOCKS 
Ask for free bulletins on low-priced 
oil and: mining stocks. 


JOHNSON, LOWRY & CO. 


Mining Exchange Bidg. 
Colorado Springs, Colorado 














Southern California 
Edison Company 
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For short term swing 
trading in grains 

OR active stocks 
(Check which). 


No obligation. Just clip and mail 
with stamped SELF-ADDRESSED 
ENVELOPE. 


LESTER B. ROBINSON 
1204 Russ Building 
San Francisco 4, California 
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CAT OUT OF THE BAG 


Tue distributors of the 
Common Stock Fund 

curities have produced ; 
frank 


sending out to broker 


selling tool 


salesmen It is 
changes in Commo 
over the ast 
is to show the 
DY continuous superv} 
In the brochure, Grou 
Stock Fund lists its 
ings as percentages ol 
rather than as so many 
ther are the dates when shares w 
Neve rtheless 
knowledge 
stocks hav 


since 1952 can pretty 


bought ol sold given 
anyone with a slight 


now variou 


individual hits and miss¢ 
utors Group Inc 
With the 
applaud Group 
chases and sales, hiss 


which 1 
fund wisdom 


he can 


ones 
In any case Gro ips tran 
to be praised The fund 
management, and it 1 
customer should see 
sible just Vhat mi 
and how 
Group Securiti 
R. Anderson is quik k to explair 
thi he purpose of the bro 
it timuns 
to bras 
we ous low and sold h 
don t buy StOCKS, becaust 
they're going up. We aim at 
return at the least risk But 
trying to en phasize that vou are buvy- 
vestment as well as corporate 
ent. And it is a little difficult 
the dealer to make this claim 


| visible to the custome - 


BEST VALUE IN YEARS! 


ire ofte 


Outlook for Security Market 

10 Growth Stocks 

5 Low-Priced Speculations 

20 Stocks for Income 

10 Stocks to Weed out 

Recent analyses of General Motors and 
General Dynamics 


PLUS a typical $20,000 Babson Invest- 
ment Portfolio at no extra cost 


BONUS FOR PROMPTNESS 


} it 


MAIL $1.00 WITH THIS AD TODAY! 
Write Dept.: F-94 
BABSON’S REPORTS INC. 
Wellesley Hills 81, Mass. 








GOODWIN 


HOOPER 





(CONTINUED FROM PAGE 39) 
further recovery, perhaps to 30-35. 
Stanley Warner, through its sub- 
sidiaries, operates a chain of 297 movie 
theatres mainly in the eastern part of 
the United States. In addition, the 
company produces and exhibits Cin- 
erama. It also owns the International 
Latex Corp., a leading manufacturet 
of rubber and pharmaceutical prod- 
ucts traded under the names of “Play- 
tex” and “Isodine.” A 
eliminating its poorest theatres is cur- 


program of 


rently in operation and is expected 
to continue during the next few years 
This program, plus the fact that the 
company’s Laytex division has been 
built up, should enable profits to im- 
prove in the future. The stock, now 
around 21, well in 
weeks, and I would not be surprised 


Cur- 


has acted recent 
if this trend were to continue 


rent dividend, $1 





GENERAL 
PUBLIC SERVICE 
CORPORATION 


A closed-end investment 
company, listed on the 


New York Stock Exchange 


Thirty-Third 
Annual Report 1958 
Available Upon Request 


90 Broad Street 


New York 4, N. ¥ 














Uniteo States Lines 


Comp ANY 
Common 
Stock 
DIVIDEND 


The Board of Directors has authorized 
the payment of a dividend of fifty cents 
($.50) per share payable March 6, 1959, 
to holders of Common Stock of record 
February 13, 1959 


WALTER E. FOX, Secretary 
One Broadway, New York 4, N. ¥ 
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are issues of the type one buys to sell, 
not stocks one buys to keep. In a 
stock market like this, where prices 
usually are responsive to fast changes 
in per share earnings, these stocks 
may be good trading vehicles. Balti- 
more & Ohio is the more conservative 
of the three; 
sponsive to 


earnings are highly re- 
rising steel operations 
Missouri Pacific, with 1,872,000 shares 
of class A issued, preceded by $587 
million of funded debt, has the most 
New York Central also has 
very high leverage, and is improving 
its operating profits. New York Cen- 
tral, of course, is the most active of 


leverage 


these stocks and has the biggest name 
talk 
about developments too far ahead, 
but Chrysler (52) very 
desirable stock to hold over a period 
18 months 
working 
toward 


Sometimes one hesitates to 


may be a 


of nine to This company 
quietly but ag- 


lowe 


has been 
gressively production 
costs, and is understood to have made 
this direction 
This year’s models, not much differ- 
1957 and 1958, are 
not the biggest hit of the year, but a 
remodelling is 
1ext fall 


well as 


pleasing progress in 


ent from those of 


major scheduled for 
early If the new cars should 


go over as management an- 
1960 


yeal 


and if should be the 


big automobile 


ticipates 
logically ex- 
pected, Chrysler (with its high lever- 
age) could report some fancy earnings 
stock sold 
that 


shares 


as it did in 1957 when che 
up into the 90s Remembe: 
Chrysler has only 8,726,000 
against 64,762,000 
Ford and 279,693,000 
eral Motors 

For the 
pect 


than 


issued shares of 


shares of Gen 
I would ex- 


coming year 


Ford to earn share 
Chrysler, but 


net easily 


more pet 
Chrysler's per 
could be bigge1 than 
that of General Motors. Earnings of 
Ford Motor for the Decembe1 quartet! 
and the March should be 


outstanding, perhaps around $4 


sha c¢ 


quartet! 
quite 
a share for the six months. I suspect 
that this is “a Ford yea That’s why 
I have sug Ford 

would not sell Ford 


a ‘ 
McIntyre-Porcupine (95) is an in 


gested previously I 


teresting stock because of the com 
pany’s big investment portfolio, worth 
about $91 a share as this is written 


The gold property, although small in 
relation to the company’s other assets 
is given a very low appraisal in the 
stock market MclIntyre’'s _ largest 
holding is 200,000 shares of Amerada 
It also owns 400,000 shares of Algoma 
Steel, 138,000 shares of International 
Nickel, 400,000 shares of the dynamic 
Ventures, Ltd. (‘the 
Canada”) and 148,570 


Newmont of 


Bell 


shares of 


Telephone of Canada in addition to 
smaller dollar amounts of American 
Metal Climax, Aluminium, Ltd., Brit- 
ish American Oil, Steel Company of 
Canada, Standard Oil of New Jersey 
and others. I like the McIntyre man- 
agement and the McIntyre portfolio, 
which I think possesses good profit 
possibilities in _ this 
market 


enthusiastic 


that one of the 
advantages in trading in the so-called 
“scientific” stocks is that no one seems 
to worry at all about current earnings 
so long as the companies are in elec- 
tronics or something of the kind and 
are spending large sums on research 
I don't talk about them much in this 
column because I find them so difficult 
to follow intelligently, and because I 
have 
their 


Someone has said 


understanding of 
many of 
classified or at least partly classified 
information.’ The 
ones like International Tele- 
Bendix Thompson 


Ramo and Western Union, while they 


dim 
products, 


such a 
which are 
as to undeniably 
sound 
phone, Aviation, 
do well, constantly are outclassed by 


the drastic rises in shares of “small 
companies where the risk is so much 
“vogue” in 


help 


There is a 

this 
that 
them is 


higher great 
type. I 


much of the 


stocks of can't 


thinking 
lation in 


specu- 
uninformed, or in- 
adequately informed. Some day we 
will separate the men from the boys 
and I suspect we will find many mal- 


adjusted adolescents 


BIEL 
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common stocks even at present price 


in the confident hope that economi 
vill outweigh the risk of 
and market 


between two 


growth 


cessions stor k breaks 


Obviously, the choice 


tvpes of risks is not an easy one but 


there 1 alternative that is botl 


sate nd conservative 


Despite misgivings over the present 


level of 


which is high 


" 
StocK prices 


° 
by any known standard of appraisal 


I continue to favor common stocks as 
minor evil in the 
Aside from the fact that the 


business outlook 


p obably by far the 
long run 


foreseeable remall 


distinctly favorable, there is the pos 


sibilitv. though by no means assu! 


ance, that the bull 


market peak Cal 
be recognized and appropriate ci 


fensive measures be taker befor« 


major break occurs 
As this column is concerned with the 
f 


nvestment aspects of common stocKs 


the stocks listed in the tabulation on 
are suggested pri- 
thei 


than for 


the previous page 


marily on basis of long-rangé 


potential rather quick capital 


gains 
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This is no time for “do-tt 
This is no time for ‘“do-it-yo 


This is no time for “do-tt 
ime for “do-it-yo 


This is no t 


This is no time for “‘do-t 
This is no time for * do- 


yourself” investing 
urself” investing 
yourself investing 
urself” investing 
it-yourself” investing 
it-yourself” investing 


7 Can be Sag ¢lee cade, 


Never in many vears have sound investment decisions 


been more difficult to make than they are today. The 
prospects for whole industries are changing. Many 
stocks are at all time highs: others with sound in- 
trinsic values have not vet reached their fu// potential 
in growth and appreciation. Constructive portfolio 
changes have paid off in the past few months, and 
should continue to prove profitable. No investor can 
atford to sit on a static portfolio. But to attempt today 
the highly specialized job of money-management on a 
part-time, part-informed basis is to increase immeas 
urably the chances of irreparable loss. 

The only practical alternative is full-time, profes 


sional management of your portfolio. And such skilled 
and continuing supervision is available at very modest 
cost through FORBES SECURITIES MANAGEMENT 

It is a completely personal service, tailored to the 
needs and objectives of the investor with a substantial 
portfolio. It establishes a person-to person relationship 
with seasoned, impartial counselors whom you may) 
consult at any time concerning your program 

Behind FORBES SECURITIES MANAGEMENT is an o1 
yanization famed for 41 years of accuracy and integ 
rity in gathering and interpreting investment facts 
and a record of successful handling of portfolios rut 


ning into many million 








For full details, please supply the 
information requested in the coupon. 
It will be held in strict confidence. 
You will receive a copy of the booklet 
on FORBES SECURITIES 
MANAGEMENT by return mail. 
It could well prove the most 
profitable reading you ever did. 
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Mr. D'Arcy Parrott, Director 
Forbes Securities Management Inc. 
70 Fifth Avenue, New York 11, N. Y. 


Dear Mr. Parrott 


I may be interested in retaining the services 

SECURITIES MANAGEMENT. Will you kindly send me wit! 
obligation complete details? My present investme« 
valued at approximately $ . [have an additiona 


__in cash available for investment 


Zone_ 
of FORBES Inc 








ON THE 


TH 0 U G HTS BUSINESS OF LIFE 


It is of infinite moment that 
should properly estimate the immense 
value of your national Union to your 
collective 


you 


and individual happiness 
Toward the preservation of your 
and the 


your present happy state, it is requi- 


government, permanency of 


site, not only that you steadily dis- 
irregular 
its acknowledged authority, but also 


countenance opposition to 
that you resist with care the spirit of 
innovation upon its principles, how- 
One meth- 
in the 


ever specieus the pretexts 
od of assault may be to effect 
form of the Constitution, alterations 
which will 


system, and thus to undermine what 


impair the energy of the 


cannot be directly overthrown 


GEORGE WASHINGTON 
flow of 


With the prope! 


across the borders of all countries it 


commerce 
is unnecessary for soldiers to march 


across those borders 


THOMAS J. WATSON 
‘It is a hard rule of life, and I be- 
lieve a healthy one, that no great plan 
is ever ‘carried out without meeting 
and overcoming endless obstacles that 
come up to try the skill of man’s hand, 
courage, and the 


faith 


the quality of his 
endurance of his 


DonaLtp DouGLas 


Little 
merely attempting to repress what is 


progress can be made by 
evil; our great hope lies in developing 
what is good CaLvIn COOLIDGE 

All business proceeds on beliefs, o1 
judgments of probabilities, and not on 
certainties Cuarwes W. Etto1 

In vain do they talk of happiness who 
never subdued an impulse in obedi- 
ence to a principle. He who never 
sacrificed a present to a future good, 
or a personal to a general one, can 
speak of happiness only as the blind 
speak of colot Horace MANN 


take the law 
into their own hands are horrifying 


Revolutionaries who 
not because they are criminals, but 
because they are like machines that 
have got out of control, like runaway 
trains Boris PASTERNAK 


advice, in a 
life of study, which I think no one 
will object to; and that is, every now 
and then to be completely idle—to do 
nothing at all. SYDNEY SMITH 


There is one piece of 


50 


The social fabric of a well-estab- 
lished stuff. It 
be pulled around and stretched a con- 
siderable breaks. 
But when the final rupture comes, the 


nation is tough can 


distance before it 


damage done is beyond repair 


H. W. Prentis, JR 


Space presently 


this 


travel is the only 


known way of leaving world 
without dying 
CoLoNEL JOHN PAUL STAPP 


B. C. FORBES: 


All chance of 
be spoiled by the 
This habit 


» mat causes First, it arises 


pron otior car 

I-can't-find- 
t” habit usually has 
from careless. slipshod methods 
Second. it betrays lack of de- 
termination, lack of persistence, 


When 


an employer or an erecutive 


lack of stick-to-it-iveness 


ur s t 


son ething, he wants i 
want excuses {for 
After two o1 
three unhappy experiences W th 


the I-can t-find-it” 


and does not 


not ‘ecetving it 


employee 
he prefers to deal with someone 
else, and he is not in the least 
I-can't- 


System can be over- 


likely to promote the 


find-it one 


done but without System 


' sll 


busine SS sooner or late wt re 


undone 


The possibility of succeeding even 
getting students to 
their intellec- 
tual powers is more wonderful to me 
than the 


numbe ! 


occasionally In 


want to develop fully 


of launching any 
JuLIAN Harris 


possibility 
ot sputniks 


It may be 
ting so much emphasis in ou 


that we should stop put- 
own 
minds on the monetary value of a col- 
lege education and put more emphasis 
on the intangible social and cultural 
values to be derived from learning 
The time may be coming when we will 
have to start accepting the idea that 
education is life, not merely a prepa- 


ration for it Seymour E. Harris 


Let us do our duty in our shop or 
our kitchen, in the market, the street, 
the office, the school, the home, just as 
faithfully as if we stood in the front 
rank of some great battle, and knew 
that victory for mankind depended on 
our bravery, strength, and skill. When 
we do that, the humblest of us will bs 
serving in that great army which 
achieves the welfare of the world 

THEODORE PARKER 


Production is the 
inflation 


only answer to 
CHESTER BOWLES 


He who would distinguish the true 
from the false must have an adequate 
what is true and false 

BENEDICT 


idea of 


SPINOZA 


and ar 
ove taken t wether 
standard of a statesmar 


EDMUND BuRKI 


what ordinar\ peopl 


l without precol 
CHARLES F. KEetTrerIn¢ 


) 
Beautiful forms and compositions 


are not made by chance, nor can the 


material, be made at 


ever, Im any 


small expense A composition fo 


cheapness and not excellence ol 


workmanship is the most frequent 
and certain cause of the rapid deca\ 
destruction of arts 


JOSIAH WeEpGWoopD 


and entire and 


On the clarity of ideas de- 


pends the scope of your success In any 


your 


endeavo! JAMES ROBERTSON 


Do you know that the ready conces- 


sion of minor points is a part of the 


Henry HARLAND 


grace of life? 


Facts are 
they do not 


the. basis of policies but 


create policies; they are 
stuff of 


Here is where synthesis comes 


only the which policies are 


made 


in to build up the facts into useful 


knowledge which is wisdom, and it is 
gives meaning and 


Harotp W. Dopps 


wisdom that alone 
direction to life 


More than 
available 


3.000 selected “Thoughts 
a 544-page book Regu- 
lar edition. 85. Deluxe edition. $7.50 





A Tex 
i r oh \ hat 5 
¢ t \ For } 


ee ee 
Haskir 


i | 


Beware lest any man spoil you through 
philosophy and vain deceit, after the tra- 
dition of men, after the rudiments of the 
world, and not after Christ 


CoLossIAns 2:8 
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how metals from 


ANACONDA 
affect you personally 


TY 


NEW, LOW-COST DRAINAGE TUBES 0! 
resu f vear pract i eve pmert 


HOTTER WATER FOR LAUNDRY AND DISHES is now | t r i peratur BETTER FOOD PREPARATION 
domestic water heater with tar made f Cupr ‘ 1 | } ’ , , } 
corro n-re tant pper all pecia evelor } \ Wrar 
heater na - © ’ ‘ . pane 


gu 
and dishwasher at temperature 
for short period 


Anaconda’s entire line of nonferrous metals and metal products, 


both in industry and in the home, illustrates what Anaconda is always striving for . 
new ways to do things better . .. more value for less money. 


ANACONDA 


PRODUCERS OF 





IMPERIAL 


DECREE 








Reads wtll turn 


| ntl THor¢ pCOrp rte in¢ ible | a rol Che CUD TOSTEN Al] these CNCCTIOCIICES tial others vou tl discover 
| ire decreed by Imperial’s 


1 , 
heacts ' to follow  vout each time vou drive 


and admuaration. " 
Imperial out of sieht When vou park propre Will careful. unhurried cratting n the mdustry s 


vather to peer re hy windows most functional and ether 


You will accept these small ana Pleasant Htrustones Your Imiperial dealer has on ‘ these excellent 
as conditions of Imperial OWHCTSHIp lor vou tol spect Drive at . as tis guest. 


But. as long-term personal sauistactions, accept thre Watch the heads turn. 


Hh develops vreate thirtust - _ 
' , JAC LO 9D 


with fewer cneime revolutions. Necept the common 


powel ofa new CHILI Wik 


sense of Auto-Prlot which may be specially tstalled 


to mune speed and accelerator for vou 
Adjust voursell to the silent comfort of Imperial s 


Roval Coach Bods cushioned’ trom. stre by 
torsion bar suspension excellence without egual 


refinements tn our time-tested 
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